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Sparks 


TBROOK PEGLER wouldn’t 
believe me when I wrote into 
this column the belief he was cock- 
eyed in his crusade to have motor- 
ists tear the bumpers off their cars 
and heave them into the nation’s 
scrap pile. He leaped before he 
looked —he didn’t ask the right 
people what effect such action 
would have on the operation of 
automobiles of recent vintage, 
where the bumper often is an 
integral part of the frame’ where 
safety on the highways would be 
jeopardized by its removal. 


I WENT easy on the columnist 
because I used to know his father, 
a rattling good newspaper man in 
my Chicago days, but one who 
would not have stuck his neck out 
as did Westbrook. But I cannot 
help but gloat a bit and say “I 
told you so,” now that none other 
than Joseph B. Eastman, director 
of the Office of Defense Transpor- 
tation, declares that “in almost 
any collision the presence of 
bumpers will prevent or minimize 
damage to radiators, motors, steer- 
ing apparatus, wheels, tires and 
fuel tanks, the replacement of 
which can only be made out of 
highly critical and perhaps un- 
attainable materials.” 

Westbrook should stick to his 
knitting, exposing union racke- 
teers and taking sly digs at Mrs. 
Roosevelt. 

* * * 


“ NOTICE that ‘Mr. Sparks’ got 
sentimental last week as to 
what happened two years ago 
this time when the New York auto- 
mobile show was being held,” says 
Dave Wilkie, automotive editor of 
the Associated Press, who also 
noticed that Automotive News gave 
Gen. Bill Knudsen credit for being 
responsible for the automobile in- 
dustry’s early participation in the 
air craft field. even before mass 
production of planes was thought of. 
“So that it will get into the 
records, let me quote Knudsen 
when he addressed his conferees 
in the automobile manufacturing 
field in October, 1940, after he had 
told them he wanted them to help 
make bomber parts and_ sub- 
assemblies for aircraft firms. 
“You are asked to tackle the 
possible dies and stampings for 
four-motored bombers, weighing 
40,000 pounds gross, and_ two- 
motor bombers weighing 24,000 
pounds gross, assembling to be 
done by airplane manufacturers... 
It should be remembered that 
planes to date have been more or 
less hand-made and that, in order 
to transfer the operations to press 
and die work, production studies 
will have to be made.” 


THIS REALLY was the stepping 
stone that led the automobile in- 
dustry into mass production of 
airplane sub-assemblies, recalling 
to my mind the remark made by 
another automobile manufacturer 
later on: “Though none of us rea- 
lized it at the time, we were then 
and there being prepared to play a 
role which Billy Mitchell foresaw 
as ours years ago, when he told 
the House Military committee that 
if we ever needed to go into pro- 
duction of warplanes on a large 
scale, Uncle Sam will have to go 
to the automobile and body manu- 
facturers and have them made up 
from patterns on a big scale. 

- Future events have proved that 
this country has had to do just 
that, and I’m putting in a plug 
for Bill Knudsen for starting the 
ball rolling two years ago. The auto- 
mobile industry has done just that. 
—Curis SINSABAUGH 
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Lifted to $1,500 


Light, Medium-Weight Units Covered in Bill, Awaiting Roosevelt Signature; 
Relief Is Due on Frozen High-Priced Cars; Auto Pay Stabilized; 
Truckers Appeal for 40-45 MPH Speed Limit 


The second Murray-Patman bill, de- 
signed to permit government agencies 
to pay as high as $1,500 and transpor- 
tation costs for light and medium- 
weight automobiles, will be law within 
a few days. Both houses have agreed to the provisions of 
the measure and at press time Thursday only the Presi- 
dent’s signature was required to make the bill law. Inas- 
much as the measure, as it finally left Congress, was in- 
corporated in the general deficiency bill as an amendment, 
there is no question about the President affixing his sig- 
nature. NADA actively sponsored the bill to final passage. 

The bill will be of great assistance to various govern- 
ment departments as well as dealers. Under the old law, 
government departments were not permitted to pay more 
than $925 for light cars. This price was set when the 
government could buy from manufacturers directly. When 
practically all the light cars passed into the hands of the 
dealers, it was found that the $925 limit was too low and 
hence the new legislation. 

The original bill, as introduced in both the Senate and 
the House, placed no definite limit on the amount govern- 
ment agencies could pay, but said that it should not be 
more than the ceiling price fixed by OPA. Neither was 
there any limit on the kind of cars which. could be bought. 
Objections to the broad provisinos of this measure, on the 
theory that it would permit the government to buy large 
cars for officials to ride around in, quickly arose in the 
Senate Appropriations committee. One reason for this 
objection was that Vice-President Wallace himself recently 
stored his large car ms = —_ riding in a small one. 


Bill Is Passed 
Lifting Govt.’s 
Car-Price Peg 


At first the Senate Appropriations com- 
mittee fixed a $1,500 limit on the price 
that might be paid for cars. No pro- 
vision having been made for dealer 
transportation costs, it was quickly 
made apparent to Senator Hayden of Arizona, a member 
of the committee, by government and NADA officials that 
a flat $1,500 limit would be unfair. The Senator therefore 
amended the bill on the floor so as to permit the payment 
of $1,500, plus transportation costs. It was in this form 
that the bill finally passed the Senate and was approved 
in conference by House conferees. 

The House bill provided that only light and medium- 
weight cars could be purchased, but placed no limit on 
the price that could be paid except that it could not be 
higher than the OPA ceiling. The law will be operative 
only during the remainder of 1942 and 1943. 

Rep. Halleck, of Indiana, was active in passage of the 
bill. He was especially effective in presenting the plight 
of the dealer with numbers of frozen heavy cars in stock. 
In an extended address to the House during the time of 


Relief Is Due 
on High-Price 
Frozen Cars 


News in Brief 


Oil Pipeline that nothing will be done along 





these lines until after Jan. 1 


that price ceilings will be placed 
on used cars and trucks in the 
near future. 


Coordinator Ickes announces 
that building of 531 miles of 
emergency oil pipeline from 
Texas to Illinois is more than 
half completed, virtually assur- 
ing the pumping of oil about 
Jan. 1, 


Used Cars, Trucks 
WASHINGTON. — Informed 
sources believe any decision on 
the rationing of used cars will 
be deferred until OPA has had 
time to analyze effects of the 
nationwide gasoline and tire 
program, which goes into effect 
Nov. 22. It therefore is expected 


$924,000 Award 


DETROIT.—Disposing of all 
but 35 of the original 4,000 
claims, an arbiter last week 
ruled that Ford Motor Co. owes 
1,197 employes a total of $924,000 
in back wages as a result of 
“unfair labor practices between 
1937 and 1941, The 35 remaining 
claims concern workers at the 
Ford Chicago plant. 





An Open Letter 
To Dealers... 


Time was there were more pleasant things to talk 
about—but it’s now a matter of life and death. 

A lot of dealers already have re-molded their busi- 
nesses to meet wartime demands. A lot of dealers 
haven’t. For these, as well as for those who might still 
need further revisions, AUTOMOTIVE News offers this 


quiz: 
xx*rk 

With nationwide gasoline rationing beginning Nov. 22, 
do you have your house in order for the natural realign- 
ment of automotive business? 

If your present building is too expensive, do you plan 
to move or make better use of available floor space? 

Would it be advantageous to move your business to 
the vicinity of most of your customers, who might there- 
by be able to patronize you more under reduced gaso- 
line rations? 

Have you trimmed overhead to the bone, given enough 
thought to personnel, especially mechanics? 

Have you taken off your coat, like many other dealers, 
and set up your “office” in the backshop? 

Have you found out what services, such as car washes, 
that are being neglected by other service outlets in 
your neighborhood, and made an effort to offer such 
services as a customer come-on? 

Have you given sufficient thought to truck service or 
night service for fleets in your town or locality? 

Have you made preparations to take care of custom- 
ers’ wheel alignment, etc., so he might qualify under 
the compulsory tire inspections to start soon? 

Are you emphasizing calendar instead of mileage lub- 
rication, as vital under present conditions? 

With new and used cars gradually becoming scarcer, 
are you making sure that you obtain full profit on each 


deal? 
x k * 


If your “yes” answers on the 10 questions total eight 
or more, you’re ahead of the pack. If you answer yes 
on five to seven of the questions, you’re average. Any- 
thing below five yes answers, you’re on the skids. 


passage of the bill, Halleck declared that the dealer in 
heavy cars was being treated unfairly and that OPA 
should give him immediate relief. He said that relief could 
be afforded, in his opinion, by a slight change in the ration- 
ing order. If this could not be done, he insisted, Con- 
gressional action should be taken. OPA officials previously 
have indicated that they would give favorable considera- 
tion for relief for dealers in large cars. 
kK kk * 

Appeals will be made to government 
agencies by long-distance truckers for 
modification of the 35-mile-an-hour war- 
time speed limit and for deferment of 
key men, it was decided at the annual 
convention of the American Trucking Assns. in St. Louis 
last week. ATA will ask the government to permit long- 
distance trucks to travel between 40 and 45 m.p.m., since 
it is a “physical impossibility” for the trucking industry to 
operate efficiently at 35 m.p.h. It was stated that volume 
of freight movement by trucks will be decreased 33 percent 
if the speed limit is not raised. 

The industry is prepared to give engineering reports 
to the government showing that a higher speed limit is 
necessary because most heavy trucks are geared for a 
minimum cruising speed of 38 m.p.h. and that a higher 

(Continued on Page 2, Col. 3) 


Higher Speed 
Limit Asked 
By Truckers 
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Jeffers Optimistic: 








100% Synthetic Tire 
Seen by Mid-’43 


CHICAGO. — Predicting the de- 
velopment “within five or six 
months” of a 100 percent synthetic 
tire good for all but military and 
heavy-duty truck use, Rubber Czar 
William Jeffers last week declared 
last week that “there won’t be any 
synthetic tires for family use un- 
til some time in 1944.” 


Jeffers said the all-synthetic tire 
would be allotted only to essential 
motorists in 1943. 


“Some time after mid-1943, we 
ought to have enough synthetic 


Chevrolet Dealers 
Collect 23 Million 
Pounds of Scrap 


DETROIT.—With reports tabu- 
lated to date from fewer than half 
of the more than 8,000 Chevrolet 
dealers in the country, the nation’s 
stock piles of scrap metal are more 
than 23 million pounds larger be- 
cause of active Chevrolet dealer 
effort in this national drive, Wil- 
liam E. Holler, general sales man- 
ager, said last week. 

These first dealers reporting have 
collected more than 19% million 
pounds of metal, and have added 
the salvage of 1,987 junked used 
cars to bring the total to 23,312,766 
pounds. And, in addition, they have 
amassed nearly six million pounds 
of scrap rubber in America’s first 
great “home front offensive.” 


Dealers have been assisted in 
this scrap campaign by an inten- 
sive program developed for them 
by Chevrolet, Holler said. This pro- 
gram was under way well in ad- 
vance of the public announcement 
of the scrap drive, and has been 
continuously promoted by Chev- 
rolet. 

In a series of six personal let- 
ters dating back to June 15, dealers 
were advised by Chevrolet of the 
necessity for scrap collection and 
urged to establish salvage depots. 
A complete plan book was prepared 
and explained in detail to the 
dealers individually or in group 
meetings by Chevrolet field per- 


sonnel. 

In addition to the huge quanti- 
ties of scrap rubber and metal col- 
lected by dealers, 9,305 pounds of 
burlap bags have been turned in, 
along with 782 pounds of rope; 
210,884 pounds of paper and rags; 
2,350 phonograph records, and 
3,689 old batteries junked. 





Share-Ride Motorists 
Eligible for Recaps 


WASHINGTON.—Any passenger 
tire recapping quota remaining 
unused in the closing days of the 
month, will be available for care- 
ful rationing to drivers regularly 
carrying other passengers to and 
from work in a group-ride or 
share-ride arrangement, the Office 
of Price Administration announces. 


This entirely new addition to the 
eligiblility list is designed to pre- 
serve, so far as possible within the 
limits of quotas allotted monthly 
for rationing, tires now wearing 
near the danger point on cars not 
previously eligible) OPA empha- 


sized that any member of a share- 
ride or swap-ride group would be 
eligible to apply, regardless of his 
occupation. 





























More About Mechanics’ 


Posters, Buttons 


Automotive Council for War 
Production would like to clear 
up a misunderstanding which 
has occurred in the announce- 
ments regarding the distribu- 
tion of the posters and buttons 
for auto mechanics, Essential 
Transportation Workers. 

The Council acted only as 
agents for the manufacturers 
who ordered and paid for spe- 
cific numbers of this material 
for their own distribution to the 
dealer body. As far as is known, 
no manufacturer has ordered 
either posters or buttons for the 
independent service stations. 























ing here. 


tires to make an appreciable dif- 
ference in the situation regarding 
essential driving. Some time in 
1944 we ought to have enough to 
begin to furnish tires to civilians 
for family, use.” 

He said the first large synthetic 
rubber plant at Institute, W. Va., 
would be ready for operation some 
time in December. 

Jeffers said the new all-synthetic 
rubber tire which he saw chemists 
working on and testing at Akron, 
would be about as good as “tires 
made with crude rubber.” 

“I was amazed at the job they’re 
doing at Akron reclaiming scrap 
rubber and making rubber that can 
be used pretty generally for com- 
mercial purposes,” he said. 

He said he hoped that the Army 
and Navy, not now using reclaimed 
rubber, may soon make specifica- 
tion changes that will allow its use. 

He said the conversion of pres- 
ent rayon plants to manufacture 
of high tensile rayon for use in 
tires would continue, increasing the 
amount of such rayon by 50,000,000 
pounds a year. However, he said, 
tests were being run on a new 
cotton cord, as compared with 
rayon, “and if cotton proves satis- 
factory, there’ll be plenty of place 
for cotton in the picture.” 


26 Additional 
District Offices 
Set by ODT 


DETROIT.—Names of managers 
and addresses of 26 additional 
district offices of the 142 to be set 
up by the Division of Motor Trans- 
port, Office of Defense Transporta- 
tion, are announced. Names and 
addresses of 107 were announced 
Oct. 6. The remaining nine will 
be announced shortly. 

Two district managers have re- 
signed to enter the armed forces 
since the original announcement. 
They are Charles Howard Gardi- 
ner, manager of the Washington, 
district office, and George B. 
Schotte, manager of the Billings, 
(Mont.) district office. Replace- 
ments have not yet been made. 

Another revision in the original 
list has also been made. At Altoona, 
Pa., R. K. Morgan has replaced 
Francis J. Murphy as manager of 
the Altoona district office, which 
has been moved to 1207 Twelfth 
Avenue, Altoona, from 201 Penn- 
sylvania Building. 

As mailing of application forms 
for Certificates of War Necessity 
is completed for a given area, the 
counties covered and the district 
offices serving those counties are 
announced, so that carriers who 
have not received applications can 
apply to the correct district office 
for the necessary forms. 

Locations of the 26 additional 
district offices follow: 


Office Address 

Bangor, Me. 15 Columbia St. 
Baton Rouge, La. Rm. 304, Triad Bidg. 
Binghamton, N. Y. 64 Henry St. 


618 Chamber of 
Commerce Bldg. 


Birmingham, Ala. 


Butte, Mont. Old School Bldg. 
Cadillac, Mich. 602 WN. Mitchell 
Canton, Ohio Brant Building 
Cheyenne, Wyo. 104 School Adm. Bldg. 
Dayton, 0. Commercial Bldg. 
Dover, Del. 31 Lockerman St. 
Green Bay, Wis. Columbus Bldg. 
Jefferson City, Mo. P. O. Federal Bldg. 
La Crosse, Wis. 602 Exchange Bldg. 
Lexington, Ky. Security Trust Bldg. 
New Haven, Conn. 152 Temple St. 

N. Platte, Neb. 601 Jeffers St. 
Beekskill, N. Y. Masonic Temple 
Peoria, Ill. 1100 Alumn Life Bldg. 
Quincy, Ml. W.C.U. Bldg. 

South Bend, Ind. Tower Bldg. 
Springfield, Il. 817 Meyer Bldg. 
Springfield, Mo. 810 Woodruff Bldg. 
Topeka, Kan. Liberty Bldg. 


610 Murchison Bldg. 
Union Natl. Bk. Bldg. 
Citizen’s Natl. Bk. Bldg. 


Wilmington, N. C. 
Youngstown, O. 
Zanesville, O. 


Chrysler Is Awarded 


$4,000,000 Contract 
WASHINGTON. — Defense Plant 
Corp. last week authorized execu- 
tion of a contract in excess of 
$4,000,000 with Chrysler Corp. for 
equipment to be placed in an 
unnamed plant in Michigan. 


Covert Manager 
SAN ANTONIO.—Frank Covert, Aus- 
tin automobile dealer, has been named 
district manager of the San Antonio 
Office of Price Administration, and 
has set up office in the Majestic build- 
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Truckers Ask 


(Continued from Page 1) 





Higher Speed 





speed limit would save machinery and tires. The industry 
also will appeal for deferment of key men and for a halt 
to the practice of compelling drivers, who have had plant 


experience, to go into war industries. 


Several members 


said draft boards have told men with such experience to 


leave the trucking industry for war plants or 


drafted. 


Ted V. Rodgers was unanimously reelected to serve his 
tenth consecutive term as president. Other officers chosen 
include H. D. Horton, Charlotte, N. C., first vice-president; 
J. P. Spaenhower, Stockton, Calif., second vice-president; 
Henry E. English, Dallas, third vice-president; C. J. Wil- 
liams, Milwaukee, fourth vice-president; Cheste G. Moore, 


Chicago, secretary, 


, and James B. Godfrey jr., Detroit, 


treasurer. For further “7s on the convention, see page 4. 


* 
Causing a 


temporary sigh of relief in 


Ruling by WLB the automotive industry, the War Labor 
Stabilizes Auto Board last week ruled that any wage 


Industry’s Pay 


increase in the auto industry 


“at the 


present time’”’ would be “contrary to the 


interests of the war effort.” 


The ruling was made in 


a formal opinion denying a request by the UAW-CIO 


for a pay boost for Ford 


employes. 


Asserting that Ford wages permit a good standard 
of living and have been “recognized as the highest wages 
in the automobile industry,” the WLB report declared 
that “granting of a general wage increase in this case 
would amount in fact to creating a gross inequity when 
viewed from the standpoint of the wages paid in the 
industry as a whole,” and would start a spiral of other 


x «ek 
It is estimated from figures available 


wage boosts. 


Estimate 35,000 
‘Big 3° Sedans 
Sold to Military 


that the number of frozen 1942 Ford, 
Chevrolet and Plymouth four-door 
sedans sold to military and govern- 


mental sources during the special freeze 
period, will be around 35,000. It is not known yet whether 
or not the freeze order will be extended beyond Oct. 31, 
nor whether it will be extended to cover other makes of 


four-door sedans. 


It will depend on what the military services want done 
in the matter, and they have not indicated what they will 


request, if anything. 





Increased Levy on Oil— 


8 Billion Dollar Tax Bill 
Signed by Roosevelt 


WASHINGTON. — President 
Roosevelt Wednesday affixed his 


Personal exemptions for income 
tax cut from $1,500 to $1,200 for 


signature to the $8,000,000,000 tax| married couples, from $750 to $500 


bill, biggest in U. S, history. 
result, new excise taxes will go 
into effect Nov. 1. 

Meanwhile, it was announced by 
Senator Walter F. George that Con- 
gree has turned thumbs down on 
any further major tax legislation 
until after Jan. 1, despite pleas 
from Secretary Morgenthau for 
$6,000,000,000 additional direct rev- 
enue. 

Major provisions of the new tax 


bill are: 
Individuals 

Normal income tax rate boosted 
from 4 to 6 percent. 

Surtaxes, now ranging from 6 to 
77 percent, raised to a range of 
from 13 to 82 percent, with maxi- 
mum at $200,000 level. 

Five percent Victory tax placed 
on gross income above $625 yearly, 
with 25 percent of tax up to”$500 
rebatable to single persons and 40 
percent, plus 2 percent for each 
dependent, up to $1,000, to married 
persons. 


Legislative Relief 


On Leases Unlikely 

DETROIT. — Prospects are 
slight that auto dealers will re- 
ceive legislative relief on leases 
and mortgages, since Rep. Pat- 
man’s bill (HR 6760) introduced 
last spring, is still bogged down 
in a sub-committee of the House. 

There is grave doubt of the 
constitutionality of such legisla- 
tion, and much opposition has 
developed. It is possible to get 
dealers relieved of leases where 
the premises have been vacated 
because of war conditions cur- 
tailing a dealer’s business, as 
held by courts in New York and 
Cincinnati, but it is doubtful if 
a dealer can retain possession 
of a building and have the land- 
lord compelled by law to reduce 
his rent. 





As a|for single persons and credits for 


dependents reduced from $400 to 


50. 

Credit allowed against income tax 
for all medical expenses in excess 
of 5 percent of net income, with 
maximum of $2,500. 

Limit of taxation on individuals 
put at 90 percent of net income. 

Corporations 

Normal and surtaxes on larger 
corporations increased from 31 to 
40 percent. 

Excess profits tax of 90 percent 
substituted for present graduated 
scale of from 35 to 60 percent. 
Average earnings base revised by 
insertion of relief provision. In- 
vested capital base cut down for 
larger corporations. 

Post-war rebate and current debt 
reduction credit provided equal to 
10 percent of excess profits tax. 

Over-all taxing limitation placed 
at 80 percent of net income. 

All corporations placed on. calen- 
dar year tax basis in future, with 
relief provision applicable to 1942. 

scellaneous 

Social Security taxes frozen for 
1943 at present levels of 1 percent 
on employers and 1 percent on 
employes. 

War contract law revised to pro- 
vide for single renegotiation to 
scale down profits. 

Excise taxes increased on liquor, 
beer, wines, cigarettes, cigars, lub- 
ricating oil, slot machines, photo- 
graphic apparatus, train, bus and 
plane fares. 

Tax of 3 percent placed on ex- 
press and freight shipments. 


Estate tax exemption cut from 
$80,000 to $60.000, with insurance 
limitation abolished. 


Bearing Lubrication 


PHILADELPHIA.—“‘A Guide to Bet- 
ter Bearing Lubrication’ is being dis- 
tributed by SKF Industries. Inc. 
Thirty-two pages are filled with de- 
signs, formulae and aphs which 
explain the highly technical text. 








Ohio Dealers 
Set Parleys 
For Nov. 5-6 


COLUMBUS, O.—Tv,.~ days of 
business conferences, replacing the 


annual convention, will be held at 7 


the Neil House here Nov. 5-6 by — 
the Ohio Automobile Dealers Assn 

Top-ranking national authorities 
will discuss current problems of 
dealers. Attendees will be per- 
mitted to ask questions from the 
floor. 

The conference, which will be 
“strictly business from beginning 
to end,” is being planned by an 
OADA committee consisting of 
Ralph Moorhead, Walt R. Hamer, 
George Simeon, A. E. White, Neil 
R. Grove and John B. Barton. 


Truck Releases 
2,559 in Week 


WASHINGTON.—A total of 2,- 
559 trucks, trailers and miscel- 
laneous vehicles were released un- 
der the truck rationing program 
during the week ending Oct. 17, 
the WPB Automotive branch an- 
nounces. 

Civilian users received 116 light, 
403 medium and 83 heavy trucks, 97 
trailers and 38 miscellaneous ve- 
hicles. Holders of Government Ex- 
emption Permits were allotted 254 
light, 1,445 medium and 66 heavy 
trucks, 28 trailers and 29 miscel- 
laneous vehicles. 

The GEP category includes priv- 
ate exports; miscellaneous’ ve- 
hicles includes station wagons, am- 
bulances, hearses, etc. 

Since the rationing program be- 
came effective March 9, 1942, a 
total of 82,949 vehicles of all types 
has been released. The total in- 
cludes 6,681 light, 19,280 medium 
and 5,316 heavy trucks, 4,330 trail- 
ers and 986 miscellaneous vehicles 
for civilian users and 12,835 light, 
23,788 medium and 4,995 heavy 
trucks, 1,247 trailers and 3,491 mis- 
cellaneous vehicles for GEP hold- 
ers. 


7 of 
Advertisin 
P.S, 

“I hate Collier’s . . . Collier’s is 
helping to make America’s cars 
last. I'll never win the war as long 
as America’s cars and trucks are 
kept running. I hate Collier’s” A 
picture of a scowling Herr Hitler 
emitting this blast heads the first 
ad in Collier’s Preventive Service 
(P.S.) campaign for fall and winter, 
which is running in Collier’s and 
automotive trade papers. 

Each of the three succeeding 
ads in the series uses a quote 
from one of the “unholy three” 
as a headline to point up some 
simple rules for keeping Amer- 
ica’s cars fit and rolling in 
defiance of Axis gloats over our 
transportation problems. 

An important part of the PS. 
campaign is a new 12-page book- 
let “War and Your Automobile” 
which is prominently featured in 
all the ads. In this booklet perti- 
nent questions relative to the care 
of every car are answered in de- 
tail—by men who have had years 
of experience in car service and 
maintenance. 





Narrator 

Lowell Thomas, screen and ra- 
dio commentator, beginning with 
the week of Oct. 25, will be 
featured as announcer and narra- 
tor in a series of radio dramatiza- 
tions of news from the fighting 
and factory fronts, titled “Victory 
Is Our Business,” announces Gen- 
eral Motors, sponsor of this series. 

Thomas enters this series of 
quarter-hour broadcasts in its 13th 
week on the air. Programs bring 
to the air selected true stories of 
what some of the 325,000 GM men 
and women in 90 war plants and 
the almost 29,000 former employes 
in the armed forces are doing to 
help to win the war. 


Sessions 

Curtis Pub. Co. conducted a 
series of three luncheon meetings 
in Detroit last week to explain 
the changes recently made in the 
Saturday Evening Post, and their 
effects. 

Auto industry officials were 
guests, hosted by Charles Field, 
Post’s Detroit manager. 

—Prre WemHorr 





























i) OWI Survey Shows: 


U.S. Planes 


' 
j 
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DETROIT.—Warning that the 
Allied air forces might never sur- 
pass the Axis in all types of planes, 
the Office of War Information last 
week said that the best it could 

] expect, “and the best it will get,” 
was equipment which only on the 
average would be superior to the 
enemy’s. 

OWI blasted illusions as to abso- 

] lute Allied air supremacy in its 

long-waited report on the perform- 
ance of American military planes— 
a@ survey reminding the nation that 
it already had paid with defeat and 

] blood for its “determined blindness” 
toward airpower during the years 
of peace. 

Admitting faults and shortcom- 
ings of some United States-made 
warplanes, the report, nevertheless, 
had high praise for other American 
models and disclosed that forth- 
coming new types carried “sensa- 
tional promise of battle perform- 
ance.” 


The report gave these good-and- 
bad pictures of the performance of 
American planes as compared to 
Allied and enemy aircraft: 

United States medium and light 
bombers are the best in the 
world. 

Firepower and protection of 
American fighter planes equal in 
all cases and in many instances 
are superior to those of Allied and 
enemy fighters. 

Basic design for American air- 
craft now in combat was laid down 
five years ago. Some of these 
planes are “badly designed or ill 
matched” against Axis equipment. 

The Navy could have avoided 
some of its losses if it had not 
been forced to go into the war with 
considerable numbers of obsolete 
planes. 

The much- publicized Japanese 
Zero is a spectacular flying ma- 
chine but not so spectacular as 
a fighter. 

The Lockheed P-38 Lightning, a 
twin-engined, liquid-cooled pursuit 
plane, appears to be one of the 
best high-altitude, long-range fight- 
ers in the world. 

Operation of the Boeing Flying 
Fortress, the B-17, has exceeded 
even the “fondest expectations” of 
its foremost advocates. 

Consolidated B-24 Liberator has 
. been fully tested over Europe and 
} its performance indicates that its 
‘ record will equal that of the B-17. 

Bell P-39 Airacobra and the 
Curtiss P-40 are not suited for 
high-altitude operations, being out- 
classed by the British Spitfire and 
the German Messerschmitt 109 and 
Focke-Wulf 190. The P-39, how- 
ever, has proved an excellent wea- 
pon on the Russian and Aleutian 
fronts and the P-40 (Hawk series) 
is a favorite machine in Egypt. 

In addition to the P-38, the 
United States has another new 
fighter which shows great promise 
for high-altitude work—the Repub- 
lic P-47 Thunderbolt. Powered by 
one of the largest American air- 





Cars Should Keep 


Bumpers, ODT Rules 
WASHINGTON. — Office of 
Defense Transportation last 
week asked motorists not to 
remove bumpers from their cars 
unless they replaced them with 
bars of wood. 
| “Private automobiles are now 
bearing the major load of war- 
time local transportation, Joseph 
B. Eastman, ODT director, 
pointed out. “Conservation of 
| these vehicles is imperative. 
“In almost any collision the 
presence of bumpers will prevent 
or minimize damage to radia- 
tors, motors, steering apparatus, 
| wheels, tires and fuel tanks, the 
replacement of which can only 
be made out of highly critical 
and perhaps unattainable ma- 
terial. 


“In the long run it is my 
opinion that the new material 
which would required would 
more than offset the scrap 

| realized from bumpers.” 











On the Average 


an ey 
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KNUDSEN: 


‘Industry Never Has 
Failed, Never Will’ 






Superior 






cooled engines, it is turbo-super- 
charged, heavily armed and faster 
than the dual-engined P-38 at ex- 
treme altitudes. 


The survey noted that the United 
States had a reasonably good 
liquid-cooled engine—the Liberty— 
when the last war ended, but 
failed to develop it during the 
peace years, turning instead to air- 
cooled motors. The best American 
liquid-cooled engine now is the 
Allison, but the late start in its 
improvement has left it inferior to 
Britain’s Rolls-Royce and Ger- 
many’s Daimler-Benz. 

OWI called the Allison “a 
vastly better engine than many 
of its critics have made it out; 
few if any other liquid-cooled 
power plants are as rugged or as 
responsive to field maintenance.” 
Due to the research, its horse- 
power has been stepped up nearly 
40 percent since Pearl Harbor. 







Production. 













tion. 

















ment of a_ two-stage, 


supercharger expected to improve| tity production. 





Sy 


DETROIT.—The automobile 
industry has never fallen down 
on a production job and never 
will, Lieut. Gen. William S. 
Knudsen declared last week in 
an anniversary greeting to the 
Automotive Council for War 


Gen. Knudsen, whose visit to 
Detroit two years ago to get the 
automotive industry’s help in 
producing bombers led to the or- 
ganization of ACWP, marked 
the occasion with a message to 
the industry on the second anni- 
versary of the council’s incep- 


The production record already 
established by the automotive- 
aircraft manufacturers “is mod- 
est in comparison with what it 
is going to be,” he predicted in 
referring to the automotive 
industry’s help in speeding up 
the aircraft production program. 





the high-altitude performance of 
United States fighter planes, Alli- 
son engines with this new super- 
OWI also disclosed the develop-| charger are now being manufac- 


two-speed | tured and shortly will be in quan- 
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Organized Cooperation: 
Industry’s ‘Secret Weapon’ 


Seen Axis’ Downfall 


DETROIT. — “As sure as there|of the Combat-Automotive Center; 
are 48 stars in the union of the| Col. Alonzo M. Drake, chief of the 
flag, America’s ‘secret weapon’ of| Army Air Corps Central Procure- 
organized cooperation will destroy | ment Office; Col. A. B. Quinton jr., 
the Axis,” C. C. Carlton, a vice-j}/and Oscar Webber, chief and 
president of the Automotive Coun-| deputy chief of the Detroit Ord- 
cil for War Production, declared| nance district; and Col. Graeme 
last week at a dinner at the De-|K. Howard and Col. B. S. Van 
troit Athletic club in honor of| Deusen, of the Ordnance Combat- 
Maj. Gen. Levin H. Campbell jr.,| Autometive Center. 
chief of U. S. Army Ordnance, and| Robert F. Black, president of 
his Detroit staff. White Motor Co., and a viee-presi- 

Carlton, vice-president of Motor] dent of the Council, presided. 
Wheel Corp., in telling the military} Besides Black, who served as its 
Officials of the purposes and func-| chairman, the committee in charge 
tions of American industry’s|of the dinner was comprised of 
pioneer wartime cooperative or-| John Anderson, president of the 
ganization, said: Anderson Co. and secretary of the 

“Barn-raisings, corn-husking bees, | Council; Carlton; B. E. Hutchin- 
threshing rings—and such organi-|son, vice-president of Chrysler 
zations as the Automotive Council] Corp. and chairman of the Coun- 
for War Production—exemplify our|cil’s budget committee; Alvan 
people’s and this industry’s under-| Macauley, chairman of the board 
standing of the principles of col-|of Packard Motor Car Co. and 
lective action on mutual problems.” | president of the Council; C. E. 

In addition to General Campbell,| Wilson, president of General Mo- 
guests included Brig. Gen. Alfred|tors Corp. and a director of the 
R. Glancy, deputy chief of Ord-| Council; Edsel Ford, president of 
nance; Brig. Gen. Donald Arm-|Ford Motor Co. and a director of 
strong and Brig. Gen. John K.j|the Council, and Irving B. Bab- 
Christmas, chief and deputy chief| cock, president of Yellow Truck. 


dat) i) |) | 
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—or How To Tell a Stacker! 


TACKERS are people who subscribe to 

publications but seldom read them. They 
allow unread copies to pile up on window sills 
or on top of filing cabinets— wasted circula- 
tion for advertisers. 


Fortunately stackers don’t renew. There is 
nothing that stays the hand from signing a 
renewal order and another check as effectively 
as a pile of unread publications. 


According to A.B.C. rules, silence doesn’t 
mean consent. Subscriptions up to three months 
in arrears are reported accord- 


This regular report on the extent of reader in- 
terest, as expressed by renewals and governed 
by the advertisers’ own definition of paid cir- 
culation, is just one of the reasons why a 
business paper’s membership in the Audit 
Bureau of Circulations is so helpful to both 
advertisers and publishers. 


This business paper is a member of the 
Bureau. In addition to the percentage of re- 
newals and arrearages, our A.B.C. report tells 
advertisers how much paid circulation we have, 
how it was obtained, how much 


ingly in A.B.C. reports and 


after that the subscriptions 
are stopped or reported under 
the heading of “‘unpaid distri- 
bution”. Non-readers can get 
on the list of an A.B.C. paper 
but few stay on. 


SEND THE RIGHT MESSAGE 
TO THE RIGHT PEOPLE 


Paid subscriptions and renewals, as 
defined by A.B.C. standards, indicate 
a reader audience that has responded 


to a publication’s editorial appeal. 
With the interests of readers thus 
identified, it becomes possible to 
reach specialized groups effectively 
with specialized advertising appeals. 





readers pay for it, where it 
goes, the business or occupa- 
tional analysis of subscribers 
and many other facts that 
buyers need in order to invest 
their advertising money most 
successfully. 


AUTOMOTIVE NEWS 


Member of the Audit Bureau of Circulations 


Ask for a copy of our latest A. B. C. report 


A. B. C.=AUDIT BUREAU OF CIRCULATIONS=FACTS AS A MEASURE OF CIRCULATION VALUES 
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Used Car Stocks Up 
Slightly in Chicago 










35 MPH Limit 
Hits War Effort, 
Worley Avers 
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But Silly Rules Are Hit— 
Truckers Are Assured 


On ODT’s Orders 


CHICAGO —On Oct. 1, there 
was a 63-day supply of used cars 
in Cook county, based on figures 
—— by 192 Cook county out- 
ets. 

More significantly, average sales 
during September were nine cars 
per dealer, compared to 14 during 


Service Men 
Rewarded in 


Welding Study 


CLEVELAND. — Automotive 
servicemen figured prominently 
in the awards announced in the 
nationwide 2%-year $200,000 sci- 
entific welding study program 
sponsored by the James F. Lin- 
coln Arc Welding Foundation. 

The 2%-year welding study, 
known as the “$200,000 Industrial 
Progress Award Program,” 
brought forth reports of welding 
progress prepared by executives, 
engineers, designers, architects, 
production officials and others 
throughout the industrial field. 
The study indicated a possibility 
of tremendous savings in costs 
and man hours for production of 
products by are welding for both 
war and peace. 

In the automotive service field 
were these winners: 

$2,700, Clarence McClellan, di- 
rector of welding, McClellan & 
Sons Super Service Station, Me- 
nomonie, Wis. 

$500, Charles Newton Weston, 
owner-partner, C. H. Weston & 
Son, Phillipsburg, Kans. 

$250, Glenn T. Harper, partner, 
Ramsey & Harper, Chelan, Wash. 

$150, Randall W. Platten, super- 
intendent of service, Hertz Truck 
Lease Service, Cleveland. 

$150, W. A. Owen, owner, Owen 
Garage, Grandfield, Okla. 

$100, C. Alvin Light, welder 
foreman, Palmyra Auto Service, 
Palmyra, Pa. 

$100, Carl G. Cary and Arthur 
E. Holden, proprietor and con- 
sultant, respectively, Carl Cary 
Garage, Orland, Ind. 

$100, J. A. Kisler, manager, Kis- 
ler Motor & Machine Co., Craig, 
Colo. 

$100, Chester A. Gray, super- 
visor, Air and Marquette depart- 
ment, Toledo Machine & Tool 
division of E. W. Bliss Co., 
Toledo, O. 

$100, Herbert M. Darton, owner, 
Darton’s Garage, New Haven, 
Conn. 

$100, John T. Buckmaster and 
Tom G. Conway, supervisor of 
time study and superintendent of 
methods, respectively, Chevrolet 
Standards, Division of General 
Motors Corp. 


Timken Sets Record 


In Freight Car Handling 

CANTON, O.—Timken Roller 
Bearing Co.’s freight car time 
conservation program, in_ effect 
during the last 11 months, has re- 
leased for other use the equivalent 
of 157 one-hundred-car freight 
trains for 24 hours. 

Since November, 1941, the com- 
pany has completely eliminated 
demurrage of all freight cars bring- 
ing material into or taking material 
out of its 10 plants. 





DEFIANCE 


SPARK 
PLUGS 


DEFIANCE SPARK PLUG 
CORP. 


TOLEDO, OHIO 





August, 1942, and 24 per dealer in 
September, 1941. There was an 
average of 20 used cars per dealer 
on Oct. 1, compared to 19 on Sept. 
1 of this year, and contrasted with 
31 per dealer on Oct. 1, 1941. 

A comparison follows of average 
used cars on hand and average 
number of used cars sold for the 
past 12 months: 


A ‘e No. Average No. 
of Ui Cars Sold in 
on Hand 
Per Dealer Mon 
t. EE 60bs0e0 20 9 
Sept. 1, 1942 ...... 19 14 
BE sceces 23 15 
OURS Ey BOGE, cc cece 27 13 
June 1, 1942°..7.°: 32 12 
May 1, 1942 ....... 37 12 
BT. Dy NOGD sccceve 38 10 
» Pee 37 8 
Feb. 1, 1942 ......: 39 11 
SOM, 3b, BOGS csccess 36 16 
BOG, 2, THB scccees 32 19 
Nov. 1, 1941 °..::: 28 24 
OGk. 2, BPEL ssveces 31 24 


The days’ supply of cars of all 
years increased from Sept. 1, to 
Oct. 1, with the greatest increase 
shown in 1938’s, and the smallest 
in 1936 cars and older. 


War to Slash 
State Highway 
Revenues 28% 


WASHINGTON.—State highway 
departments will lose approxi- 
mately 28 percent of their revenues 
from gasoline taxes and registra- 
tion fees as a result of reduced 
passenger car mileage during war- 
time, according to figures issued by 
the U. S. department of commerce. 

The decline in both gas tax and 
registration fees, a departmental 
survey indicated, will amount to 
$461,316,000. This curtailment of 
revenue is expected to be a severe 
blow to state highway budgets, 
which in normal years require 
around 900 million dollars for con- 
struction and administrative ex- 
penses and 200 million dollars for 
maintenance. 

An even greater problem, accord- 
ing to the department’s findings, 
is the difficulty in continuing high- 
way maintenance, resulting from 
scarcity of both materials and 
workers. With many federal and 
state highways carrying a much 
heavier than average traffic load 
because of heavy military equip- 
ment, including tanks, highway 
deterioration may be greater than 
under ordinary wear, the depart- 
ment’s survey indicated. 

To meet the situation, the Com- 
merce department suggests that 
“preventive maintenance” work be 
done now while labor, materials 
and equipment are still available, 
thought be given to using troops 
for emergency maintenance work, 
traffic be rerouted at various hours 
to equalize road wear and difficult 
maintenance jobs be deferred until 
the end of the war. 


If the recommendations of the 
Baruch report, also favored by 
Rubber Administrator W. M. Jef- 
fers, are put into effect to limit 
total mileage of motor vehicles 
to an annual average of 5,000 per 
vehicle, gas tax receipts will be 
around $555,171,000, instead of last 
year’s figure of $947,101,000, or a 
41.4 percent decline. The same 
decline is expected to amount to 
61 percent in the case of passenger- 
car mileage. 

The War Production Board will 
authorize no more than 5,500 miles 
of new road construction this year, 
the Commerce department predicts, 
and after this year authorization 
for new high-type roads will prob- 
ably decline sharply. In normal 
times, the survey says, a point is 
reached from which it is more 
economical to build a new road 
than to go on maintaining an ex- 
isting one, but rebuilding will not 
be possible during the war. 


ODT Certificate Needed 


For 7-Day Lessees 


WASHINGTON.—After Nov. 15 
anyone who leases a commercial 
motor vehicle from another person 
“for a period of seven or more 
consecutive days” (a “lessee”) must 
obtain a Certificate of War Neces- 
sity to operate the leased vehicle, 
the Office of Defense Transporta- 
tion announces. 
























































ANN ARBOR, Mich.—Believing 
that the war effort will suffer, 
Prof. John S. Worley, head of 
transportation engineering at the 
University of Michigan, last week 
urged an increase in the present 
35-miles-per-hour speed limit. 

“Life of a passenger car tire, 
driven at 35 miles an hour, has 
been estimated at 37,247 miles,” de- 
clared Prof. Worley, nationally 
known transportation authority. 

“But if it is to be driven no more 
than 5,000 miles a year, that tire 
will last for seven years, The same 
tire, driven at 45 miles an hour, 
as a conservatively-estimated life 
of 26,000 miies, Driven at no 
more than 5,000 miles a year, it 
should last for more than five 
years. 

“Naturally, the question arises: 
If we are to have some rubber by 
1943 and virtually all we need for 
military and civilian uses by 1944 
—why impose restrictions which 
are calculated to conserve rubber 
until 1949 or 1950? When such 
rubber ‘saving’ is achieved only at 
the loss of time and efficiency, it 
becomes a case of being ‘penny- 
wise and pound-foolish.’ 


“It has been computed that the 
efficiency of potential service is 
about 20 percent greater for a 
vehicle operated at 45 miles an 
hour than one driven at 35 miles 
an hour. At 50 miles an hour, this 
service becomes 30 percent greater 
than at 35 miles an hour.” 


Prof. Worley said that modifica- 
tion of the restriction on speed 
might be expected as the result 
of protests lodged with Director 
Joseph B. Eastman of the Office of 
Defense Transportation, by repre- 
sentatives of labor, industry and 
officials of the American Trucking 
Assns. 

In recent conferences with East- 
man, he asserted, evidence had 
been presented that the 35 mile an 
hour limit was actually defeating 
its purpose; that it was causing 
excessive wear of dual tires on high 
crowned roads and through break- 
ing action on downgrades; that 
both diesel and gasoline-powered 
units were forced to cruise in sec- 
ond gear, increasing gasoline con- 
sumption and wear on parts; that 
carrying capacity had been mate- 
rially reduced and the sailing of 
ships with vital war materials 
unduly delayed and that an acute 
shortage of drivers had been in- 
tensified because of resignations by 
some who declared they could not 
stand the fatigue of slow driving 
and by others, paid on a mileage 
basis who contended that shorter 
daily runs resulted in an appreci- 
able paycut. 


Plug Prices Cut 


TOLEDO.—Substantial reductions in 
the price of Champion ceramic insu- 
lated aircraft spark plugs are an- 
nounced bv Duane Stranahan. vice- 
vresident of Champion Spark Plug Co. 
Reductions on the civilian plane type 
plugs average 20 percent. 


ST. LOUIS—In _ addition to 
appeals for a higher speed limit 
and for deferment of key men 
(see story on page one), Ameri- 
can Trucking Assns, annual con- 
vention last week heard assur- 
ances from President Ted V. 
Rodgers that “the rules and regu- 
lations of ODT Director Eastman’s 
staff are not designed to put truck 
owners out of business.” 

Rodgers, reelected to his tenth 
consecutive term as president of 
ATA, said however that “we can- 
not but feel that some of the 
orders and requests for informa- 
tion fall somewhat short of 
practical application.” He de- 
clared that operators as a whole 
are complying with conservation 
directives. 

Noting that the trucking industry 
had presented data to Eastman and 
Rubber Czar William Jeffers on 
the necessity for raising the 35 
m.p.h. speed limit, Rodgers said 
discussions with Jeffers “has con- 
vinced us that he will give our 
proposal fair and impartial con- 
sideration.” 

Promising every effort to protect 
the trucking industry, Senator 
Harry S. Truman of Missouri told 
the ATA conclave that “silly, arbi- 
trary regulations must not hinder 
the man who is helping to get the 
goods through. . . . We must see 
to it that all truckers engaged in 
essential war driving get their full 
share of tire replacements.” 

Senator Truman expressed high 
praise for the trucking industry. 

“We have taken our truck system 
for granted, sometimes with praise, 
sometimes without appreciation,” 

he asserted. “But now we than 
our stars that our great motor 
highways were built, that men of 
vision set upon those highways a 
vast organization. 

“The government must do its 
part, too. It cannot ask you to 
make magic. You cannot operate 
without replacements. You can- 
not operate without new parts. 
You cannot send your machines 
without drivers. You cannot be 
expected to operate without 
rubber.” 

Senator Truman promised that 
“whatever sacrifices you make to 
save our nation, shall not be at 
the expense of your own business 
and your own future. ... I want 
you to know that responsible people 
in the government have in mind 
your right to full protection after 
the war.” 

Citing the personnel shortages in 
the trucking industry, Otto S 
Beyer, director of ODT’s Division 
of Transport Personnel, told the 
convention that the industry must 
use more older men in deferred 


classifications, and women and 
Negro workers. 
Regional vice-presidents were 


elected as follows: 


Region No. 1—M. A. Savin, New 


Haven, Conn., and Dana Clark jr. 





Warns of New 


Barriers 


In ‘Guise of Patriotism’ 


Special to Automotive News 

CHARLESTON, W. Va.— Auto- 
motive interests will have to be 
on guard during state legislative 
sessions next year against estab- 
lishment of any new highway 
transportation barriers “in the 
name of rubber conservation and 
in the guise of patriotism,” it was 
warned by Chester H. Gray, di- 
rector of the National Highway 
Users Conference, in addressing 
the fifth annual convention here 
of the West Virginia Petroleum 
Assn. 

Besides cautioning against the 
possible erection of new barriers, 
Gray urged that every effort be 
made in the 1943 legislatures to 
eliminate all existing “hindrances 
to the free flow of interstate com- 
merce by highways.” 

Calling also for the “closest ex- 
amination” of any measures pro- 
viding for postwar highway con- 
struction as a means of giving 
employment, Gray asserted that “if 
highway building and highway 
maintenance ever degenerate into 
becoming a relief proposition * * * 


we would see the least amount of 
roads secured for the rnost amount 
of funds securable.” 


Resolutions urging passage at 
the November election of a West 
Virginia constitutional amendment 
outlawing highway fund diversion, 
and pledging full compliance with 
orders and recommendations of the 
Office of Defense Transportation, 
were adopted during the session. 


Speakers included State Road 
Commissioner Ernest L. Bailey, 
who went on record as giving “full 
endorsement” to the proposed state 
constitutional amendment restrict- 
ing the use of road funds to re- 
lated purposes. 


Terming adoption of the amend- 
ment an “absolute necessity” Bailey 
warned that any diversion of high- 
way funds would “necessarily re- 
tard the growth of the highway 
system, jeopardize the development 
of the state, and sooner or later 
place us in the very dangerous po- 
sition of wearing out our roads 
faster than we are paying for 
them.” 








Region No. 2—Robert Jacksol 
Kearney, N. J., and D, L. Suth 
land, New York City. 

Region No. 3—Red N. Moye 
Wheeling, W. Va., and Fred 
Geiger, Philadelphia. 

Region No, 4—C. Fair Broo 
Richmond, Va. and Harry 
Spring, Atlanta, 

Region No. 5—E. J. Buhne 
Louisville, and Ray B. Gill, Mem ; 

his. 

: Region No. 6—W. F. Mullady | 
Chicago, and Maurice Tucke 
South Bend, Ind. 

Region No. 7—Fisher G. Dorsey, 
Houston, Tex., and H. A. Tune 
Little Rock, Ark. 

Region No, 8—John W. Blood, 
Wichita, Kans., and C. F. Weil- 
bacher, St. Louis. 

Region No. 9—Earl N. Cannon, 


Madison, Wis., and Stanley L. 
Wasie, St. Paul. 
Region No. 10—Elton Cooley, 


Denver, and Ray Lilenquist, Salt 
Lake City. 

Region No. 11—J. O. Conant, 
Pocatello, Idaho, and Leland James, 
Portland, Ore. 

Region No. 12—A. J. Eyraud, Los 


Angeles, and C. M. Martin. 


Region No. 13—William J. O’Don- 
nell, Columbus, O., and Don B. 
Smith, Detroit. 

Chairman of the national divisions 
of ATA, who automatically become 
vice-presidents on the board of di- 
rectors, are: W. F. Carey, Pontiac, 
Mich., automobile transporters; Jo- 
seph Robertson, San _ Francisco, 
cartage operators; L. B. Brown, 
Houston, Tex., regular route com- & 
mon carriers; Jack Stanley, Galax, ©]; 
Va., irregular route common car- 





k| riers; Charles P. Clark, St. Louis, 


contract carriers; James P. Clark, 
Philadelphia, film carriers; Ernest & 
Wheaton, Indianapolis, household @ 
goods carriers; A. R. Duke, Shreve- 
port, La., oilfield haulers; John A. 
Hassey, Boston, private carriers, 
and Fred R. Suddarth, Kansas City, 
petroleum carriers. 


Flag Display 
Caution Urged | 


NEW YORK.—Calling attention 
to an increasing tendency by many 
truck operators “to display a rep- 
resentation or design of the Ameri- 
can flag by painting or printing 
the same on trucks, documents, 
letterheads, etc.” the Highway 
Transport Assn. has recommended » 
that its members discontinue the FF 
practice to avert the risk of run- { 
ning afoul of a New York State 
law on the subject. 

While commending “the zeal and 
spirit of patriotism that motivates 
any such display,” the association, 
citing a memorandum from its 
counsel, Nathan E. Zelby, cautioned 
its members as follows: 

“The use of a flag or a painted 
or printed representation thereof 
for advertising purposes constitutes 
a@ misdemeanor under the Penal 
Law of the State of New York. A 
specific prohibition is contained in 
that law against ‘exposing to pub- 
lic view * * * an article or thing 
for carrying or transporting mer- 
chandise * * * upon which has 
been printed, painted, attached, or 
otherwise placed a representation 
of such flag * * * to advertise, call 
attention to, decorate, mark or 
distinguish the article or thing.’ 

“A recent decision holds that the 
proximity to the flag of adver- 
tisements directly above and next 
to such flag painted on sides of an 
—o is a violation of this 
aw.” | 


Obituaries— 


Wallace C. Capen 

ST. LOUIS.—Wallace C. Capen, one 
of the city’s pioneer automobile deal- 
ers and long identified with automotive 
interests, died at his St. Louis county 
home last week. In 1904, Mr. Capen 
and his brother, the late Sam D. 
Capen, established the Capen Motor 
Co. and their first automotive offerin 
was the Locomobile, one of the firs 
four cylinder cars. Later the Autocar 
and Garford trucks were sold. Capen, 
who was 69, also served as the branch 
manager in Chicago for the White 
Motor Co. 





























s * *& 


Webb Taylor 
DETROIT.—Services for Webster T. 
Taylor, 62, were held Monday. Mr. 
Taylor, who died Oct. 16, formerly was 
a vice-president of Campbell-Ewald 
Co. and Detroit manager for the Co- 
lumbia Broadcasting System. 
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Is Possible 


Hats Off 


By 
Jack Weed 





'VER since the Sun Oil Co. 

came out with its suggestions 
on how to get more gasoline mile- 
age by cutting out three of six 
cylinders and four of eight, I have 
been on the scout for an experi- 
mental engineering department in 
our industry that was giving this 
idea a thorough investigation. I 
found that clique of engineers two 
weeks ago, and I can’t pass on 
the results nor give that company 
the publicity it so richly deserves. 
Here’s the reason why: 

These engineers had checked 
and cross checked the procedure 
and found that if certain me- 
chanical adjustments were made 
in the engines that were not sug- 
gested by the oil company men— 
but which would preserve the bal- 
ance of the crankshaft—and if 
the right set of cylinders were cut 
out so as not to eliminate those 
from which the vacuum for the 
windshield wiper was taken, a 
distinct fuel saving could be made. 
Provided that the car owner 
would accustom himself to slow 
starts and a much rougher opera- 
tion at the lower speeds. 


But these engineers would not 
let me publish their finding be- 
cause they said that the very idea 
of getting more miles by such a 
process was in direct opposition 
to the intent and aim of our es- 
sential vehicle conservation move- 
ment—that of saving mile-wear 
on tires. My hat is off to those 
boys in a famous spark plug 
manufacturing company. Gasoline 
rationing is not being proposed to 
save gasoline; we have ample 
supplies of that. The critical need 
is to save rubber, and that means 
cutting down. miles travelled. 


FEAR IS being expressed about 
the inability of the manufacturers 
of such critical items as spark 
plugs, gears, piston pins and other 
essential replacement parts to get 
material with which to build their 
allotted quota under WPB Order 
L-158. These men who have made 
the replacement parts market 
their life time work feel that if 
this material tangle isn’t straight- 
ened out mighty soon it will be 
another case of “too little’ “too 
late.” 4 

They bring up the important 
point that by the time a replace- 
ment parts shortage gets so crit- 
ical that it begins to seriously 
affect the operation of our auto- 
motive transportation, it will take 
manufacturers at least four 
months to get material and get 
into production on the needed 
items. By that time we might be 
in such a hopeless muddle with 
trucks and cars out of service 
that hundreds of war plants 
would have to shut down because 
of lack of material and workmen 
to man productive machinery. 


In This Section 


Service Market for °43 
Ignition Fundamentals 
New Products 

Service for Readers 













~ 


and Lubricating America’s 30.000.000 essential Motor Vehicles 


Supplier Prices 
On Batteries 
Are Restricted 


OPA’s Ruling Aimed 
At Keeping Retailers 
Out of a Squeeze 


WASHINGTON. — Prices 
of electric storage batteries 
sold by manufacturers and 
wholesalers will be subjected 


to formal price regulation 
on Nov. 7, the Office of Price Ad- 
ministration announced last week. 

Ceilings, established under 
Maximum Price Regulation No. 
136 (Machines and Parts and 
Machinery’ Services), are as 


follows: 
1 For storage batteries for re- 
placement use in automobiles 
and trucks, one cent per pound 
of lead content above the seller’s 
price on Oct. 1, 1941. In no in- 
stance, however, may the ceiling 
exceed the highest price charged 
in March, 1942. 
2 For all other electric storage 
batteries, the seller’s price on 
October 1, 1941. 

Automotive replacement bat- 
teries at the retail level are 
under the General Maximum 
Price Regulation and are not 
affected by the one-cent allow- 
ance. The proviso preventing 
manufacturers’ and wholesalers’ 
prices from rising above March 
levels is designed to prevent 
retailers from being caught in 
@ squeeze. 

The effective date of Maximum 
Price Regulation No. 136 as it 
applies to batteries had been post- 
poned in order to allow OPA to 
make a thorough study of the 
industry. The results show that 
manufacturers of automotive re- 
placement batteries have suffered 
increases in the cost of lead, anti- 
mony and freight since Oct. 1, 
1941. In addition, it was found 
that such manufacturers have in- 
curred other cost increases due to 
a restricted volume of production, 
the necessity of making substitu- 
tion of materials, and increasing 
labor turnover. 

“The allowance of one cent per 
pound of lead content in addition 

to Oct. 1, 1941, prices will offset 
cost increases incurred by manu- 
facturers of such batteries as a 
result of the increase in cost of 
lead, antimony and freight,” OPA 
said, “Even though the allowance 
will not offset additional increases 

(Continued on Page 6, Column 5) 


Free Inspection 
For Newcomers 


Builds Volume 


SALINA, Kans.—At least 20 
new service customers and the 
sale of a used car in the $500 
bracket have resulted from a 
plan developed by the Bell Mo- 
tor Co., (Studebaker). 

Bell has a connection with the 
local credit bureau, which sup- 
plies him with names and ad- 
dresses of new families moving 
into Salina each week. A free 
lubrication invitation is mailed 
to this list and when the owner 
comes in, he is given a Compli- 
mentary Car Inspection form, 
properly filled out and listing on 
the reverse side any additional 
repairs not noted on the front. 
A followup is then made on 
those who have received the 
free inspection. 

It is estimated that 20 percent 
of those receiving the offer have 
come in for service, and several 
of these have become regular 
customers. 


Compulsory Tire Tests 


tomotive Service 


regular Monthly Section for the Dealers, Jobbers and Maintenance Men who are Servicing 





Boost Customer Contact 


violations. 


But the only “law” that will dramatize the effects 
of tire abuse caused by running tires under inflated, 
operating a car with faulty front-end adjustment, 
excessively worn front wheel assemblies and dragging 
brakes or squealing tires on turns, will be the tire 
inspector who says “no” to the owner when he comes 
in for a retread or new shoe. 
time it may be too late to save the owner’s rubber. 


It is up to dealers and their servicemen to dramatize 
the basic causes of most tire failures. Heat generated 
by speed has its deteriorating effect on tires, but an 
owner can drive under this top speed limit and still 
abuse his tires to the extent that he will not be given 


replacements or recaps. 


inestimable service to his car owners if he and his men 
will pound home the other causes of tire failure that 
will still make the motorist an outcast in the eyes 


of tire rationing boards. 





‘Special’ Brings ‘Em In 


For Texas Dealer 


Special to Automotive News 
SAN ANTONIO.—A “Periodic 
Special” is featured by the serv- 
ice department of the San An-: 
tonio Buick Co., designed to keep 
cars operating in first class con- 
dition, and to bring out any major 
faults which might develop into a 
breakdown later on. The service 
covers 17 different operations, and 
sells for $11.20 for the labor. The 
operations covered are: 

Tune engine. Check windshield 
wiper operation. Clean and re-oil 
carburetor air cleaner. Adjust or 
replace fan belt. Inspect and 
tighten all water connections. 
Clean starter and generator com- 
mutator. Clean battery terminals 
and ground. Tighten all electrical 
connections, Adjust all steering 
parts. Repack front wheel bear- 
ings. Oil shock absorbers. Adjust 
brakes. Fill brake master cylinder. 
Test and refill battery. Complete 
lubrication. 

“This has proven a very popu- 
lar service feature, O. G. Snyder, 
service manager for this firm, 
states. “Business men recognize it 
as the ideal service for keeping 
their Buick cars in first class op- 
erating condition, and all Buick 
owners have benefited. 

“The service is designed for 
every 10,000 miles of operation. 
Through use of a card index, we 
know the mileage of the car when 
it was last brought in for service 
and, when we believe that it is 
time for another checkup, we 2on- 
tact the owner and suggest the 
service. 

“We are averaging a hundred 


Dealers Must Put Oomph 


In Tire Conservation 


Experienced transportation men fear that too much 
emphasis is being placed upon speed control as the 
salvation of our rubber problem. They point out that, 
while keeping top speeds under 35 miles an hour will 
have a very potent effect upon lengthening tire life, 
it is far from being the cure-all for most of our tire ills. 


It is recognized that it is easy to appeal to the 
average car owner’s imagination by telling him that 
he will get a ticket for driving over 35 miles an hour, 
especially in those states and cities where the judges 
are assessing double and quadruple fines for speeding 





Unfortunately, by that 


Every dealer can be of 


jobs a month through this plan 
on this service alone. 

“Another ,feature that has 
proved successful is in the pro- 
motion of special color-coat jobs 
and tailor-made seat covers. Car 
owners who come under the Buick 
classification have a real pride 
in the appearance of their car, 
and this makes it easy to sell 
these jobs. The tailor-made seat 
covers, the cheapest of which 
sells for $19.50, have also brought 
us some good business. Last year 
we sold over 400 sets, and, while it 
is early to make any predictions, 
we will do as well this year, if 
not better.” 


Dealers Should 


Prepare Cars 


May Apply to OPA 
To Become Official 


Inspection Stations 


DETROIT. — Nationally- 
enforced periodic tire in- 
spection, which is an in- 
tegral part of the gasoline 
rationing program, intro- 
duces a new phase of government 
control over all owners of cars 
and trucks, and also places a new 
responsibility on those vehicle 
dealers who intend to keep their 
service department going for the 
duration. 

The rationing regulations in- 


struct the tire inspector to look 


for “evidences of improperly bal- 


anced or misaligned wheels, 
faulty brakes, bent rims, and 
other mechanical faults that 


cause excessive or spotty tire 
wear. * * * If repai:s or correc- 
tions are necessary the inspector 
will not sign the_ inspection 
record card or Certificate of War 
Necessity for commercial ve- 
hicles, until they have been 
made.” 

Vehicle dealers therefore can 
be of great aid to their service 
customers by having them 
bring in their cars for correc- 
tion of mechanical faults, be- 
fore going to the tire inspectors. 
This will not only save the 
owner making a second trip to 
the inspection place, but will 
give them a clean bill of health 
on their tire inspection record. 

The great majority of owners 
do not understand the many 
things that can cause excessive 
tire wear or failure and, now 
that so much publicity is being 
given speed control as the salva- 
tion of our rubber, many will en- 
tirely overlook the fact that one 
wheel out of line %-inch will 
wear off more rubber in one mile 
of travel than would be worn off 
in 87 miles of travel if properly 
aligned. 

Inasmuch as all cars will have 
to be in such condition that they 
can pass inspection between Dec. 
1 and Jan. 31, the earlier the 
dealer gets in touch with his cus- 
tomers the better it is going to 
be for both the dealers and the 
customer. 

Commercial 


car inspection 


starts Nov. 15, and this inspec- 
(Continued on Page 6, Column 3) 





CHRYSLER PITTSBURGH CO., 


pecerem of hiring women wherever feasible, to fill 


eretofore been held men. 


by 


phones when the 


promptly, etc. ccording to C. L. 


INC. its 


obs which have always 


is following through on 


Above is Miss Kolas, newest addition to 
Chrysler Pittsburgh’s lubrication department. 
has a young woman employed to greet customers 


Chrysler Pittsburgh already 
answer service salesmen’s 


are not at their desk, see that everyone is waited on 


Nutter, president, public reaction to 


this new employment of feminine talents is very favorable. 
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250% Service Boost 
In Seven Months 


CHICAGO.—When a mass sell- 
ing dealer on Chicago’s famed 
Michigan Avenue Motor Row can 
pay all of his overhead burden 
out of the receipts of his service 
department and still show a $1,- 
508 profit, that demonstrates that 
this dealer has done an out- 
standing job of planning and 
service merchandising. 

That’s just what Sam Davis, 
Oldsmobile dealer at S. Michigan 
Ave. and 26th St., did in Sep- 
tember this year. His total serv- 
ice business for the month was 
a little over $10,049, split about 
even as to customer labor sales 
and parts. 


Sam Davis, known as one of 
Chicago’s outstanding automo- 
tive merchandisers, had to do 
some changing in his building 
and in his normal service routine 
to do this job. As Davis says of 
his activity: “Once on a time the 
mail was flown by dare-devils 
who flew by the ‘seat of their 
pants.’ But these methods won’t 
fit today’s planes any better than 
seat-of-the- pants management 
will run a dealer’s' business 
through these times.” 


Davis Motors, as those who 
know Chicago appreciate, is lo- 
cated a long way south of the 
loop business section and yet is 
not in a good residential section. 
It has no natural service busi- 
ness advantages. These had to be 
developed. It is in the high-rent 


Tested Ideas 


Free checkup in return for 
needed repairs, is paying divi- 
dends to many dealers. Usual 
practice is to offer free checkup, 
via direct mail or newspaper ad- 
vertising, citing need for keep- 
ing cars rolling. Then give car 
honest check, recommending re- 
pairs only if necessary and pro- 
viding financial arrangement. 

* * # 

One dealer sends  hand- 
written postcards to previous 
used-car buyers. 1. Offering a 
newer model; 2. At a 
price; $. Fashions description 
to fit the known needs and 
preferences of prospect; and 4. 
Directs him to a particular 
salesman. 

* * * 

Maryland dealer, with dead 
storage for 25 or 30 cars, is put- 
ting on drive among motorists 
who plan to store cars. Gives the 
vehicle recommended treatment 
for long-term storage and 
charges $5 per month for stor- 
age, plus preparation charges. 

s* * * 


Making blackout cars paid 
one dealer’s rent for a month. 
Using car of an air raid war- 
den, dealer made hoods of 
imitation leather for car’s fog 
lights, put “eye” shade over 
lights, painted bumpers black, 
rewired circuit governing tail 
lights, painted out both tail 


lights except for very small 
eye beam. Charged $7.50; labor 
and material cost him $3.50. 
Sold similar jobs to 14 other 
air-warden friends. 





TIRE PROTECTION SERVICE has 
alse been the source of many 
new customers for Davis Motors. 


district for automotive dealer- 
ships and, while thousands of 
cars pass the doors, they pass 
with their drivers intent on get- 
ting to work or home unless 
something unusual is done to get 
them to stop. 

Davis faced the problem of 
putting his service department in 
shape to carry his business a 
year ago last spring. He started 
out by modernizing his service 
department and making it at- 
tractive and easy to get into and 
out of. Taking an Oldsmobile 
survey which showed that 13 out 
of every 24 hours of customer 
service is devoted to appearance 
and lubrication work, Davis 
started out to find how he could 
increase this end of his service. 

He found that even then the 
corner gasoline stations were 
ducking wash jobs because of 
the growing labor shortage, so 
he installed a modern wash de- 
partment and started advertising 
it to a mailing list of 1,156 Olds- 
mobile owners. This brought re- 
sults not sufficient to satisfy this 
dynamic merchandiser. He kept 
on his search. 

After months of trying and 
study, he finally developed his 
own car wash process, which he 
calls Lustre Wash and in which 
his men use materials and a pro- 
cedure of washing which Davis 
has found will do a better job of 
washing and polish than any 
other material he was able to 
purchase. In addition to the wash 
material, he added chrome clean- 
ing and protection to his one- 
dollar wash job. 

Proof of the pudding is in the 
eating. Three hundred eighty-six 
of Davis’ 638 service customers 
so far this month have been at- 
tracted to his service station for 
car washes and have dropped 
extra dollars in the till for other 
work. Out of these customers, 91 
were owners of cars other than 
Oldsmobile who came in as a re- 
sult of the wash-sign advertise- 
ment on the front show window 
of the Davis shop, or because 
they were sent in by regular 
patrons. Incidentally, appearance 
service showed the greatest in- 
crease in the number of custom- 
ers for the month. 

Another service that accounts 

for many new customers and is 
steadily growing in volume in 
the Davis shop is the Proletex 
service which seals the rubber in 
tires, improves its appearance 
and wearing qualities and pro- 
tects it against oil and oxidation. 
This service was bought by 126 
car Owners and showed a net 
profit of $1.70 per car. 
_ Davis’ service volume is grow- 
ing rapidly and steadily, as in- 
dicated by the fact that only last 
March this department did a to- 
tal of $4,000 in both customer 
labor and parts, while this Sep- 
tember it did over two and a half 
times this dollar volume. 

He has 751 regular customers, 
of which 31 each month are 
regular appearance service cus- 
tomers. His mailing list has 
grown from the 1,156 Oldsmobile 
owners, with which he started, to 
over 5,000 names today and his 
shop led the entire zone in 
amount of service business last 
month. He expects to lead again 
in October. 

Dealers like Davis who apply 
good business methods to the de- 
veloping of their service business 
not only are putting their busi- 
ness in shape to weather what- 
ever storm war operation brings, 
but are doing their major bit for 
the war effort and national wel- 
fare. There is no question but 
what a good business-man dealer 
is doing more to help win the 
war by devoting his experience 
and ability to servicing America’s 
automotive transportation prop- 
erly and efficiently, than in any 
Other effort in which he might 
engage. 

Without efficient service, our 
whole transportation system will 
be periled because we need our 
cars and trucks kept rolling to 
prevent other forms of transpor- 
tation from bogging. 


For Customer Contact... 





MANY NEW CUSTOMERS for service have been attracted to the Davis 
Motors service department through providing a better wash and peties 
service. Chrome finish is cleaned of rust and protected on every wash job. 





SIX STALLS FOR MOTOR ANALYSIS are a in the modernized 


service department of Davis Motors where a 
and gum and sludge removal work is handled by uniformed 


pump se 
mechanics. 


tune-up, carburetion, fuel 





COMFORTABLE SEATS ARE PROVIDED in the Davis lubrication depart- 
ment for those customers who wish to wait while the car is being worked on. 


Compulsory Tire Tests 
Boost Customer Contact 


(Continued from Page 5) 


tion alone will bring over four 
million vehicles into the “check- 
up parade” before the inspection 
of the approximately 27,000,000 
passenger cars begins. 


Calling the need of customers 
to the proviso in the law that 
their cars must be: free from all 
mechanical faults which cause 
excessive tire wear, should pro- 
duce a considerable volume of 
service business for the dealer 
who is alert to the opportunity 


Mechanics Available 


With Right Approach 

ATLANTA.—A Georgia deal- 
er proves to his full satisfac- 
tion that, in spite of defense 
competition, good mechanics 
are obtainable when properly 
approached, Here’s his classi- 
fied ad: 

AUTO MECHANCS AND 

BODY MEN 

..-The men we want are now 
probably employed. We have 
one of the best service shops 
and will be here when the war 
is over. Splendid working con- 
ditions, plenty light, heat and 
fresh air; fine equipment and 
good salary. Call in person 
Thursday, Friday, Saturday 
evening, 7 to 9 p.m. Ask for 
Mr. Black, Hilltop Motors, Inc., 
Dodge - Plymouth distributors, 
17-25 First Avenue. 

This little ad received 40 
answers. The first day the firm 
was able to employ the num- 
ber of men needed, and they 
were all excellent mechanics. 
They had applicants from as 
far as 40 miles out. 





which rationing regulations has 
brought about and who starts in 
early to advise his customers so 
that he will be able to take care 
of the work. 


It should also bring in many 
new service customers to every 
vehicle dealer, as it has been the 
experience of dealers in the com- 
pulsory-inspction states that 
owners would rather have such 
corrective work done by a dealer 
in the make of car owned, rather 
than take the car to an independ- 
ent shop. 


It will be necessary for all 
owners to take their vehicles to 
an authorized tire-inspection sta- 
tion and, since under the present 
rationing program, these stations 
are located some distance from 
areas which have high vehicle 
registration, thousands of addi- 
tional inspection stations will be 
appointed. OPA realizes that un- 
less every town and village has 
an inspection station, the very 
intent of the rationing regulation 
will tend to be defeated, that of 
conserving tires. 

Therefore, thousands of vehi- 
cle dealers now have the oppor- 
tunity of being appointed offi- 
cial tire inspection stations if 
they desire to take on this work 
and there is no station near 
them or in their town. 

Dealers desiring to become of- 
ficial stations should get in touch 
with the Tire Rationing Chief of 

OPA for their state or the man 
in the state OPA office who has 
their county under his jurisdic- 
tion. These men will be able to 
tell the dealer if he can be ap- 
pointed. 





SERVICE SEC 
Tire Meetings 


Set by OPA 
For 38 Cities 


DETROIT.—A series of edu 
tional meetings with tire deg 
and recappers in various c 
throughout the nation will be 
during the coming month, t 
ginning Oct. 28, by representatiy 
of Office of Price Administrat 

Purpose of the meetings is 
give dealers a thorough undgm 
standing of the price regulatiqgi 
governing new and used tires al 
tubes, recapped tires and recs 
ping services, Washington of 





cials of the Rubber Price brang@y 


of OPA will address meetin 





that are to be arranged in & 


cities. 

Particular attention will b 
given to recent revisions in Pric 
Schedule No. 66 (recapped tire 
and recapping services) and Max: 
imum Price Regulation No. 10 
(used tires and tubes). A large 
part of each meeting will be give 
over to answering the questions 
of those attending. 

Regional offices of OPA will 
arrange the meetings in the 38 
cities where the Washington offi- 
cials will speak. Dates and meet- 
ing places will be announced 
locally and dealers will be noti- 
fied. Following these gatherings 
the regional offices are expected 
to organize others in other cities, 
with regional representatives of 
the rubber price branch as 
speakers. 

The three Washington repre- 
sentatives of the OPA Rubber 
Price branch, who will speak 
at the meetings now scheduled 
are Warren W. Leigh, head of 
the Distribution Analysis and 
Trade Relations section; H. H. 
Peterson of the same section, and 
Robert V. Mitchell, head of the 
Tire and Tube Price section. 

A list showing the scheduled 
dates and places of the gather- 
ings follows: 


Leigh Peterson 


Oct. 28 Portland, M. Portland, Me. 
Oct. 29 Boston Boston 
Oct. 30 Hartford Lowell, Mass. 
New Haven Worcester, Mass. 
Nov. 2 New York New York 
Nov. 3 Newark Scranton, Pa. 
Nov. 4 Syracuse Altoona, Pa. 
Nov. 5 Rochester Pittsburgh 
Buffalo 
Nov. 6 Chicago Chicago 
Nov. 9 St. Louis St. Paul 
Minneapolis 
Nov. 10 Kansas City Des Moines 
Nov. 11 Omaha Tri-Cities 
Nov. 12 Oklahoma City (Davenport, Ia., 
Dallas Moline and 
Rock Island, 
Ill.) 
Springfield, Ill. 
Nov. 13 Little Rock 
Nov. 16 Houston Memphis 
New Orleans Nashville 
Nov. 17 Birmingham 
Nov. 18 Jacksonville, Fla. Atlanta 
Nov. 19 Miami Columbia, 8. C. 
No. 20 Atlanta 


Charlotte, N. C. 
Mitchell will speak at Philadel- 
phia, Wilmington, Richmond, Va., 
and Norfolk. 


Batteries 


(Continued from Page 5) 


in cost incurred by the manufac- 
turers due to other factors, there 
is no evidence that the industry is 
unable to absorb these additional 
increases.” 

The allowance for lead content 
of replacement batteries is con- 
tained in Amendment 31 to Maxi- 
mum Price Regulation No. 136 
and is effective Nov. 7. Prices of 
all other electric storage batteries 
sold by manufacturers and whole- 
salers will automatically come 
under this regulation on Nov. 7. 





Dealers Buying Tools 


For Future Use 

DETROIT.— Many dealers, 
aware of the fact that, in the 
future, they may have to em- 
ploy relatively inexperienced 
men to fill out their service 
staff, realize, that such men, 
unlike experienced automobile 
mechanics, probably won’t own 
their own tools. 

In view of this, and in view 
of the present tool shortage, : 
which is expected to become 
ever more serious as time goes 
on, these dealers are stocking 
up on mechanics’ hand tools 
now. 

Such tools, although not 
available to individuals, can 
still be bought by dealers. 
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“His self-respect has dropped terribly since he heard 
he could be replaced by a girl!” 





Pa. Dealer Turns ‘Red Nut’ 
Into a Black One 


EASTON, Pa.— Deciding he’d 
had a “Red Nut” long enough 
and wanted a “Black Nut” for a 
change, Norman Leauber, presi- 
dent of Rader-Leauber Motor Co., 
took off his coat, rolled up his 
sleeves and got down to work. 

He revamped his entire service 
organization, started an all-out 
service program, and transferred 
one of his car salesmen over to 
selling service the same way he’d 
been selling automobiles. 

Immediately things began to 
happen. First the salesman went 
on an outside contact spree and 
really “brought ’em back alive.” 
Leauber himself conducted an 
exhaustive analysis to discover 
any weaknesses in his service 
operation. 

And the Oldsmobile zone per- 
sonnel chipped in with a 3-day 
service clinic and a_ telephone 
program that really had the wires 
humming calling customers. 


‘How to Maintain 


Service Staff’ 


LANSING.—“How to Maintain 
an Adequate Wartime Service 
Staff” is the topic of a 24-page 
booklet just prepared by Oldsmo- 
bile and now being distributed to 
Oldsmobile dealers. 

The report tells what dealers 
across the country are doing suc- 
cessfully to replace the men they 
have lost, and what methods have 
proved most effective in holding 
the mechanics they still have. 

There are two principal meth- 
ods of going after new mechanics 
—by advertising in the local 
newspapers and by personal so- 
licitation. With regard to adver- 
tising, there are several sample 
classified advertisements ” repro- 
duced in the manpower booklet 
which are known to be along the 
right lines. And with regard to 
personal solicitation the book 
covers the subject thoroughly— 
both “whom to solicit” and “how 
to solicit them.” 


One of the findings of Leauber’s 
survey was that the proportion 
of major service jobs handled by 
the dealership wasn’t high 
enough. So, during the clinic, it 
was decided to change the selling 
methods slightly so as to bring 
in more high price jobs — being 
careful, however, not to “over- 
sell” the customers. 

This meant, for example, try- 
ing to sell a major tune-up in- 
stead of a minor one—with a 
good chance, this way, that the 
tune-up might develop into a 
valve-grinding job. It meant try- 
ing to sell a liquid glaze, instead 
of just a wash or a polish. 

And it meant trying to sell, on 
high-mileage Hydra-Matic cars, 
a complete cleaning of the valve 
control body, plus a servo band 
and linkage adjustment, as a 
group job—instead of just a 
change of the lubricant in the 
Hydra-Matic unit. 

With this new emphasis on sell- 
ing major jobs, and with a new 
system in operation whereby a 
quota of phone calls to be made 
is set up each week, Rader- 
Leauber are going to town. Their 
sudden, almost magical spurt, is 
reflected in the following figures: 


J J 


Per R. O 3363 31°50 3126 
Nok O88” ie os 
Customer 

Be eecncs $941.00 $1358.00 $1475.00 


or 

Note that customer labor sales 
increased 44 percent in one 
month, from May to June. The 
number of repair orders went up 
consistently. And total customer 
labor sales increased each month. 

And this was no flash in the 
pan, as the even higher July fig- 
ures clearly show. By now Leau- 
ber believes he has his dealership 
running on an even keel—with 
plenty of work in the shop each 
day and more booked ahead for 
the days to come. 

That “Red Nut” has become a 
“Black Nut,” and he hopes to 
keep it that way, with his coat 
off and his sleeves rolled up. 
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planes to win a war — 
fighter sane, bomb- 
—— . ers and top-speed air 
——" transport planeslike the 
great fleet that Ries AIR 
ExPness day and night 
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for this Nation’s war 





——- production program. 
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. Essential wor materials are 
given air transportation pri-— 
aie! For details phone 
Railway Express Agency, - 
Ain Express DIVISION, or ‘ mmr 


any airline. 
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Tuneup and electrical work has increased in volume in the gasoline-rationed 
East, due to the desire of every motorist to get the utmost out of the amount of 
fuel he is allowed. Added to this, servicemen can look forward to increased 
cleaning of spark plugs and repair of such items as voltage regulators, generators, 
starting motors and fuel pumps that formerly were replaced with factory-rebuilt 
units. Batteries will also demand more attention especially on those vehicles 
where the operator uses his heater, radio and full lights on short trips at 
lower speeds. Battery replacement business is estimated to be at the same 
unit and dollar volume that this industry experienced in 1939. 





Major service, which includes re-ringing engines and valve grinds, jumped to 31.7 
percent of all service work in the smaller service shops of the East for the 
three months following gasoline rationing. Some large shops experienced 32.1 percent 
of their work being major. The average for all eastern shops was 30.9 percent 
as against approximately 23 percent during normal years. Engine overhaul and 
other operating economy services were responsible for the decided increase. 
Gasoline rationing calls for perfect ring and valve operation. 





Scientific tire conservation calls for properly balanced wheels and true running 
front ends. This work will practically double under national gasoline rationing. 
All the cut down in speed and watching of pressures ordered in the new 
regulations won’t produce full conservation as long as wheels are out of line 
and wheels are unbalanced. A wheel %” out of line will wear cff more rubber 
in one mile than a true running wheel will wear off in 87 miles of travel. 
Steering arm bushings must be kept tight and true. 
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625,000 Mechanics Needed ¥ 


To Prevent beg Down... 


Seen Hy Gross Guerhead is 
Cut to Level of 1933 


a under the most severe national gasoline rationing, America’s 
service shops can look forward to doing the essential maintenance 
work to keep our “on rubber” en tae running at least 162 
billion 500 million miles during 1943. Figured at the admittedly 
low cost of one cent per vehicle mile, this will mean that at least 
one billion, five hundred million dollars of labor hours and supplies 
will flow through the shops that are equipped to handle the work, 
each year during rationing. 


Figured at the rate of 40 mechanic hours per vehicle per year, 
it will take about 625,000 mechanics to do this essential maintenance 
work in order that we do not have a transportation bogdown which 
would imperil our entire war effort. Today it is becoming recognized 
in even the most bureaucratic thinking of Washington executives 
that transportation is just as critical a problem right now as our 
material shortage. A survey of the Michigan Road Commission shows 
that in Michigan war plants 65.2 percent of the incoming material 
and 69 percent of the outgoing war goods is moved on rubber. 


It will do no good to increase material supplies if we do not have 
the transportation facilities to move them to our war product 
manufacturers, and from them to their destinations. It will be 
impossible to keep our war production plants going unless sufficient 
transportation is available to get the workers to and from their jobs. 


Joseph Eastman, chief of the Office of Defense Transportation, 
is authority for the statement that our rails and other common carriers 
could not possibly absorb 10 percent of the products and passengers 
that are now carried in privately-owned vehicles. 


The automotive service stations of America are the “roundhouses,” 
the maintenance shops of our most vital transportation vehicles. To 
save these vehicles for duration, national gasoline ration is authorized. 


But gasoline rationing alone won’t keep these vehicles rolling. 
It takes mechanics, parts and shop equipment, tools and testers. fi 
takes welding and metalizing, adjustments and proper lubrication. 


And only in the shops of experienced automotive service stations 
are the tools and mechanics to do the job. Thus our automotive 
service stations and our automotive mechanics are just as essential 
to our war economy as the plants that produce the implements of war. 


While many gasoline stations may be extremely hard hit by 
gasoline rationing and thousands of our smaller independent shop 
operators may find that they can make more money in a war-implement 
factory, those shops that remain in operation for the duration can 
keep their business in the black if they keep their overhead expense 
within bounds and can keep their mechanics at the job of 
maintaining our vital transportation. INQUIRY 601 


40 Mechanic Hours Needed for 
Each Vehicle Annually 


To determine how many automotive mechanics will 
our essential automotive vehicles running for the P.. Ring ond whet > 
would be needed per vehicle per year, the following table has been worked out 
ualified service engineers and 
proven authentic through a 


with the aid of several of the industry’s best 
from basic figures that have been developed an 
decade of study and application. 


To arrive at the mechanic hours needed, it was necessary t 

the basic hourly figure under normal operation, subtract for Nester "aie “aan 
vehicle and slower average speeds and add for more repair work in the shops 
to offset unit replacement and parts repair. The departmental breakdown under 
gasoline rationing reflects actual conditions that have shown up in a generous 
sample survey of shops in the Eastern rationing area during the first three months 
of Gpeetee stoning. > = A one Increnses that have come from “economy 
service’”’ demand an e lessening o Ose servi 

driving habits and appearance work. oe a oe 


NORMAL UNDER HOURS 
CONDITIONS RATIONING UNDER 
PERCENTAGE PERCENTAGE RATIONING 


12.0 43 

19.7 7.88 

14.0 5.6 
8.9 

Front end and balancing 9.7 


Major service (overhaul and 
engine rebuild) 
Misc. including tire work 


DEPARTMENTAL 
BREAKDOWN 


Lubrication 
Tuneup and electrical 


30.9 


4.8 


——— 


100% 
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1943 UNDER NATIONAL GASOLINE RATIONING 


Body work, including wreck work, has not materially lessened in the East in spite 
This is one of the peculiarities brought out 
More welding instead of panel replacement. 


of the cut down in top speeds, 
in the recent survey. 





Brake work, in spite of the fact that 
dragging brakes are one of the major 
contributory causes of excessive tire 
wear, has declined, due no doubt to the 
decrease in top speeds. Brake checks 
should be sold for tire conservation. 





Tire work, included in the miscellaneous 
column in the accompanying table, should 
materially increase in the shops of the 
alert operators. There’s good profits in 
tire service under today’s conditions. 
Wash and polish also included in 
miscellaneous has shown a decided up- 
trend. People want to preserve the 
finish of their cars for the duration. 





Service department doors will be the 
main profit doors in the car dealerships 
that stay open for the duration—and 
over 75 percent of them will stay open 
if they cut their overhead back to a 
1988 level. Their service is increasing. 
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Considerable dropoff in lubrication in the rationed area over the percentage 
of this service furnished during normal years, points out a danger which only 
the serviceman can rectify. Lubrication is the base of all parts conservation. 
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Keep the Boys in The 
Service SU/LING/ 


Here’s a way for you to help 
keep the boys in the Service 
smiling! Give your custom- 
ers copies of Auto-Lite’s sen- 
sational ‘‘Mountain Boys’’ 
Cartoon Book. Suggest they 
send it to a relative or friend 
in the Service and be sure 
to give them the envelope 
especially provided for this 
purpose. (See the picture.) 
Do the boys in Service a 
good turn, and do your busi- 
ness a good turn, too. Tear 
out and mail the coupon! 










THE ELECTRIC AUTO-LITE COMPANY 
Merchandising Division, Toledo, Ohio 

While they last, send me your FREE “Traffic- Builder” Package 
including: 10 ‘‘Mountain Boys”’ Cartoon Bocks (2nd editicn—all new 
cartoons). 10 Envelopes for mailing. 1 “olorful Ce. ter Card. 1 
“*Plug-Chek"’ Data Book. 























Name 


Address. 






City. 


SPARK PLUGS 


IGNITION ENGINEERED BY IGNITION ENGINEERS 


My Jobber Is 
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1 Importance of proper maintenance—correctly checking and adjusting the ignition 2 At 90 miles an hour, the ignition system is delivering 300 of these high voltage 


system when necessary—is emphasized by the fact that the ignition system on an 
8-cylinder car produces 12,000 sparks or high voltage surges every car mile. 


surges every second, In one three-hundredths of a second, the distributor contact 
points close, coil builds up, points open and high voltage surge is delivered to plug. 


... Fundamentals of Modern Ignition Service 


TIMING DOES NOT VARY MORE 
THAN igdes OF A SECOND 





3 But even at speeds like that, the accuracy of the 
ignition system is such that the timing of each 
spark plug to the engine varies not more than one 
ten-thousandths of a second. With every one of these 
high voltage surges, the coil, distributor and the 
wiring have to withstand the tremendous stress 
of the 4,000 to 18,000 volts that are developed. 





Here for example, is an amazing graph, drawn from 

a photo taken with the oscillograph. It shows what 
happens to the secondary voltage during the first 
one-millionth of a second that the spark plug fires. 
Note there is an extremely rapid fluctuation of the 
secondary voltage as the spark establishes itself at 
the spark plug gap. After the spark is established, a 
much lower voltage is sufficient to maintain the spark. 





Ignition coil transforms or steps up the 6 volts 
of battery or generator to the high voltage 
needed to fire plugs. It consists of two windings 
assembled on same core, a primary winding of heavy 
wire, and a secondary winding of very fine wire. 


Was national gas rationing impending and 
many mechanics due to be called upon 
to tune engines so that customers can get 
the utmost in fuel economy, we present these 
fundamentals of good ignition as a refresher 
course for the men who have not had to 
tune to fine precision for some time. It also 
should aid those who are being called upon 
to do tune-up work for the first time. 


Good ignition is not only the result of 
proper original design and installation of the 
distributor, coil, condenser and other ignition 
units, but proper maintenance of the equipment 
after it is in operation is also necessary 
if the equipment is to provide good ignition 
and economical operation for the vehicle owner. 


Accurate analysis of the ignition system 
requires the use of accurate testing instru- 
ments which will disclose the various condi- 
tions that affect vehicle performance. Be 
sure your instruments are always accurate. 


Photo hs courtesy Delco-Rem: 
Div., Sesnd Motors Corp. ’ 
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6 I¢ is during this first one-millionth of a 
second that the ignition system is subjected to 
its maximum electrical stress, and by carefully 
studying this critical instant, engineers have been 
able to determine more accurately than ever be- 
fore exactly what must be built into the coil, the 
condenser, and the distributor in order that the 
maximum efficient life may be obtained. 
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Shown here is a typical ignition system with the 
primary and secondary windings of the ignition coil 
shown schematically, When the distributor contact 
points close with the ignition key turned on, the current 
flows through the primary winding of the ignition coil. 


CURVE) OF SECONDARY VOLTAGE 
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Time interval between the instant the distributor 

contact points begin to open and the instant the 
spark begins to appear at the spark plug may be 
as short as 25 millionths of a second. This is 
really a brief period of time. However, the oscillo- 
graph can picture what is going on in far shorter 
periods of time than that required in this case. 
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Here is one example of the secrets that the oscillo- 

graph has revealed. It is the discovery of the 
causes and possible cures of pitted distributor points, 
heretofore one of the most baffling troubles in the 
ignition system. However, before we take up this 
particular problem, it would be in order to analyze 
exactly how the ignition system functions and performs 
its job of delivering high voltage surges to the plugs. 


MYe anand On 











1 In the photograph above is shown another step I. 


in the ignition system. Current flowing through 
the primary winding of the coil creates a magnetic field 
in the coil. Nevertheless, the current and the magnetic 
field do not increase to their peak of full value instantly. 
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1 It takes a small fraction of a second, called the 

buildup time, for current flow and magnetic field 
to reach maximum, because increase of magnetism 
produces counter-voltage in winding, which opposes 
battery voltage forcing current through coil primary 
winding. Maximum value attained is determined by 
either the resistance of coil winding or by the length 
of time contact points remain closed. Normally, 
current doesn’t have time to reach its maximum 
because points remain closed only a very short time. 





12 Tiustrated in the above photograph is one of the 
conditions thr‘. ‘nition engineers must consider 
in the designing of ignition equipment. The character- 
istics of the coil must be balanced with the buildup 
time, so that even when the vehicle is operating at 
top speed—when the contact points remain closed 
for the minimum time—the ignition coil will still 
build up sufficiently for good ignition. What would 
happen if the coil didn’t build up, is obvious. 
The coil must function properly for good ignition. 





1 When distributor contact points begin to open, 

current flowing in primary circuit attempts to 
continue to flow. Without an ignition condenser, 
current would establish an arc across contact points, 
and energy in the ignition coil would be consumed 
in this arc. This would cause burning of contact 
points and normal ignition performance would be 
impossible. But the condenser prevents an arc from 
forming, because it momentarily provides a place for 
current to flow and brings current to quick stop. 








1 The magnetic field produced and 

sustained by the current flow, 
quickly collapses. It is this quick collapse 
of the magnetic field which induces high 
voltage. Voltages induced in two wind- 
ings are proportional to turns in wind- 
ings. Voltage induced in the primary 
may be as high as 250 volts and conse- 
quently secondary voltage may go as 
high as 25,000 volts. However, the sec- 
ondary voltage increases only to a value 
sufficient to establish an arc at the 
spark plug gap, a voltage normally 
somewhere between 4,000 and 18,000 volts. 












VOLTS 
AVAILABLE | 







4,000 TO 
18,000 
VOLTS 
REQUIRED 


navy. 

15 Variations in voltage required to 
fire the plug are due to engine com- 

pression, engine speed, mixture ratios, 
spark plug temperatures, width of plug 
gap, etc. Voltage obtainable, over what 
is actually needed to fire plugs, repre- 
sents electrical reserve built into igni- 
tion system. This is an assurance that 
there will be ample electrical reserve 
in the ignition system to operate the 
ear satisfactorily under every condition 
the car may meet in service. But elec- 
trical requirements are only part of 
the demands imposed on the various 
units in the ignition system. In addi- 
tion to electrical requirements, the 
ignition system, for example, must be 
built to withstand moisture, the heat 
developed in the windings, as well as 
the corona effects and the stresses re- 
sulting from the high induced voltages. 


Continued on Page 8 
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BATTERY HYDROMETERS 
BATTERY THERMOMETERS 
FREEZE TESTERS 


Meet the requirements of our mech- 
anized army, our air forces and our 


Serve equally well in today's 
increasingly important maintengnce 
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Guarantee of Invisthde Quality 


RUTH GLASS DIVISION —CONSHOHOCKEN, PA. 


Branch Offices in New York, Chicago, Detroit, Philadelphia, Indianapolis, Boston 
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Duro Tools are a major factor in building and 
maintaining equipment for the armies, navies 
and air forces. Allied success depends upon 
America’s ability to produce more and better 
fighting machinery. The Duro Company is 
proud to be a participant in America’s out- 
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Ignition Fundamentals 


continued 


1 Since the ignition system must 

withstand moisture, heat, etc., some 
of the late ignition coils are oil-filled. 
The oil permits more rapid heat dissipa- 
tion, provides greater insulation strength, 
and reduces possibility of insulation 
failures, it’s said. Furthermore, the high 
tension terminal is protected by porce- 
lain insulators. These insulators offer 
considerably longer leakage paths to 
reduce possibility of high tension losses 
from this condition. Porcelain won't 
carbonize if high tension leakage across 
its surface should occur. Coil is her- 
metically sealed against entrance of 
moisture by use of special sealing gaskets 
or by soldering every joint through 
which moisture could enter the coil. 
This prevents coil from “breathing” 
and drawing in moisture that ulti- 
mately might cause the coil to fail. 


standing war effort. 


DURO METAL PRODUCTS CO. 


Dept. AS-5 
Chicago 
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WOR K 
BENCHES 
are tailored 
to fit the work 
to be done 


Fig. 928 
“*Hallowell”’ 
Work-Bench 


MANUFACTURERS OF OVE 
*** DURO CHR 





2649 N. Kildare 
Illinois 
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Laminated wood 
top. Drawer is extra 
Pat'd. & Pat’s. Pend’g. 


Pat'd. and 
Pat's. Pend’g. 


Choice of five leg heights and widths to 
meet your particular requirements. 


Work-Benches can be furnished with 
one, two or three drawers, with locks 
and keys. 


‘Hallowell’? Work-Benches offer a 
selection of 1367 Combinations. They 
represent a rmanent asset. Our de- 
liveries are tter than average—write 
fer details today. 


Pat’d. and 
Pat’s. Pend’g. 


Strong flanged and ribbed leg con- 
struction insure absolute rigidity with- 
out costly bolting to flvor. 


Pat’d. and 
Pat’s. Pend’g. 


Tops may be of smooth, laminated 
wood, Masonite or steel advan- 
tageous. 


STANDARD PRESSED STEEL Co. 


JENKINTOWN, PENNA 


DP ETT 
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BOSTON - DETROIT - 
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CHICAGO - ST. LOUIS - SAM FRANCISCO 








| SPRING EPRESSURE CONTACT @ 





1 Hermetically sealed. Condenser 1 
can is crimped down against outer 
gasket in the process of assembly. 


After coil, with help of condenser, 
produces high voltage surge, system 
must distribute surge at correct instant. 


NO ADVANCE 





Ute hele: 





“N 


a 


1 Correct instant depends on engine 2 
speed and, in many cases, on 
the intake manifold vacuum conditions. 





To obtain spark advance based 
on engine speed, distributors have 


a centrifugal advance mechanism. 
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Centrifugally controlled advance Centrifugal advance weights, auto- 
21 is determined by operating engine 22 matic cam contours, weight springs 
at open throttle on a dynamometer. are selected to provide this advance. 





f ENGINE “A” =; 
. ENGINE “B’-» 
f ENGINE “C’ >) 
E | ENGINE "D": 
| & 
| ; 
. a 
v P® SPRING LOADED 
N DIAPHRAGM 
¢ 
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ENGINE SPEED 





9 Typical centrifuga] advance curves, 2 4 To obtain additional spark ad- 
illustrating the variations in spark vance, vacuum advance mechanism 
advance required on various engines. is used, with spring-loaded diaphragm. 
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DISTRIBUTOR 
ROTATED 


25 Spring-loaded side of diaphragm is air tight, 
is connected through a vacuum passage to open- 
ing in carburetor, When throttle is opened, it swings 
past opening of vacuum passage. The intake mani- 
fold vacuum then moves diaphragm and rotates 
distributor in its mounting. This produces a spark 
advance based on the intake manifold vacuum. 
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2 On the truck, bus types, a ground 

lead is connected between breaker 
plate and distributor housing. Its pur- 
pose is to prevent primary current 
from flowing through bearings. 
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ENGINE SPEED 


29 At any particular engine speed, 


there will be a certain definite 
centrifugal advance due to engine speed, 
plus additional advance resulting from 
vacuum conditions in intake manifold. 
For example, at 40 miles an _ hour, 
centrifugal advance on this particular 
application will provide a 15-degree 
advance. The vacuum mechanism will 
supply up to 15 degrees additional 
advance, under part throttle operation. 
However, with wide-open throttle, this 
vacuum advance would not be obtained. 





30 Already noted is the job that the 
ignition system has in delivering 
high voltage surge at correct instant; 
how it must build up great reserve. 
However, when the spark plugs are 
going bad, the wire insulation is cracked 
or broken, or the timing or point 
setting is not correct, car perform- 
ance will suffer. A quick check of 
the ignition system will locate these 
causes of lowered performance _80 
they can be eliminated before engine 
performance is seriously affected. 





American’s servicemen are essential 
workers in the vital job of keeping 
“on rubber’ transportation rolling. 








26 Many applications which employ a vacuum ad- 
vance, rotate the breaker plate only, instead of 
rotating the complete distributor. The breaker point 
on this type unit is supported on bearings so that 
it can rotate freely. Often, as in the case of a 
part throttle operation, increased fuel economy may 


DOUBLE ROW 
BALL BEARING 





27 A variation of this design makes use of a 
double row ball bearing to support the breaker 
plate. This application is used in heavy-duty truck 
and bus service. Under present conditions, when 
trucks and buses must be conserved and used to 
their fullest advantage in the war effort, consid- 








This is the powerful advertisement that's 
running in the Post, in Collier’s and Life 
telling your customers of Wolf's Head su- 
periority. When you repeat this story they’ve 
already seen, you'll find your sales go up. 


be obtained by an additional spark advance. 


70S 





Only the BEST 


Wiru vital motor parts becoming more and 
more difficult to get . . . with greater possi- 
bility of a breakdown laying a car up for a long 
period . . . and with every customer holding 
you responsible for keeping his car running 
for the duration, you can’t afford to merely 
recommend a change to“ winter 
oil” and let it go at that. 

You’ve got to insist that 
your customers use the best 
“winter oil.” Only the best is 
good enough. 

What is the best oil? Take 


a tip from automobile and 


erable contact will probably be made with this type. 





is good enough 


aviation designers and engineers. They use 
Wolf’s Head. Pan American “Clippers” have 
used it for over 13 years, in more than 900 
million passenger-miles. Wolf’s Head is now 
being shipped all over the world for use in 
United Nations’ planes—in quantities far 
greater than is being supplied by any other 
refiner of comparable size. 

That certainly is proof that where oil 
counts you can count on Wolf's Head. 
Wolf’s Head is “the finest of the fine” 
Pennsylvania motor oils and lubes. Wolf’s 
Head Oil Refining Co., Oil City, Pa. ... 
New York, N. Y. 


Be Ahead with 
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Quickly adjustable shelving, formerly 
made of steel, is now offered in hard- 
wood and plywood. Includes dividers, 
bin fronts, shelf boxes. Top, base, shelves, 
braces, arms and uprights are made of 
solid hardwood. Side panels and back 
on closed type made of %” plywood. 
Easy to set up. Various sizes. 603 





New floor type turret lathe is designed 
for rapid production to close tolerances 
of small chucking or bar work. Will 
also handle second operation work 
efficiently. Has large assortment of 
attachments, accessories. 604 
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For armature re this universal 
mica undercutter can be used with any 
standard make lathe up to 15-inch 
swing. Handles all armatures with from 
5% to 4-inch commutator diameter. 605 
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New self-lock shim, made of tough non- 
metallic material. Formerly made of 
metal, this Victory shim incorporates 
all the features of the previous ones. 606 


Pieces of real, natural 
sponges, shredded for 
uniform texture and 
packed in cotton bags 
for longer life. For 
heavy-duty use. 607 





New chassis res- 
ervoir grease cup 
to stop squeaks 
and premature 
wear on Knee- 
Action and spin- 
dle bearings that 
go dry between 
greasings. Also 
recommended for 
commercial ve- 
hicles, Handles 
any lubricant, 608 





Quart “can” without metal now packages 
motor oil. It’s all fibre with a plastic 
lining, containing no critical materials. 
It’s 10 percent lighter, said to be ex- 
tremely tough and durable. New “can” 
is 3% inches in diameter to aid handling, 
especially by women attendants. Con- 
tainer is non-refillable and is easier to 
open. Meets wide temperature and 
bursting tests. Oil in quarts now comes 
12 cans to carton. 609 
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Shipping Estimator is useful in com- 
puting the charges on shipments by 
Air Express, It’s been carefully devised, 
contains unique data of value to every 
Slide rule operation. 


shipper. 610 





New carbon dioxide engine, weighin 
100 pounds, for use on both electric 
and oil -fires. Non-poisonous. 611 
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YOU have a vital two-part 
job to do today. You must 
keep America’s cars and 
trucks running—that’s your 
wartimeduty—and in doing 
so, keep your own business 
alive for the future—that’s 
your duty to yourself and 
family. If you do the first 
part right, the second will 
take care of itself. 

Collier’s “P.S.”? is your 
best helper—in getting both 
parts of your job done. 











Ever since 1939, COLLIER’S— 
through its Preventive Service 
Campaign — has been striking 
with increasing vigor at neglect, 
a form of sabotage which is now 
a real threat to Victory. Shown 


Copyright 1942, The Crowell-Collier Publishing Co. 


Start by assuming your OWN full share of re- 
sponsibility for keeping cars and trucks rolling 
-.. it’s a real war assignment for you! Here’s 


what YOU can do: 


‘URGE YOUR DEALERS TO- 
1. IMPRESS ON EVERY DRIVER THE IMPOR- 
TANCE OF STAYING UNDER THIRTY-FIVE. 


2. PREACH AND PRACTICE THE GOSPEL OF 
PREVENTIVE SERVICE, AT EVERY OPPOR- 


TUNITY. 


3. PUT INTO THE HANDS OF EVERY CAR 
OWNER, A COPY OF *“*WAR AND YOUR AUTO- 
MOBILE”—AVAILABLE TO YOU AT COST. 


Order a supply of “‘War and Your Automobile” right now. 
Rubber-stamp your name on them, or have them imprinted. 
Then get them out to bring you business! Price only $1.50 per 
00 copies. Payment must accom- 


hundred, minimum order 
pany order. All shipments made b 


New York City. 


express, charges collect. 


a 
Address PREVENTIVE SERVICE, COLLIER’S, 250 Park Avenue, 


to this latest Collier’s hody-blow 


at Sabotage 


here is the latest advertisement 
in the series. 

But ads are not enough! There 
is WORK to be done with hands 


and tools as well as words. 


Get more maintenance jobs—and big- 
ger ones—by handing out and mailing 
copies of ‘*War and Your Automobile.” 
This is not a “‘sales”’ leaflet. It is an 
expertly-written booklet that tells the 
car owner what must be done to keep 
his car running. On page after page, 
the car owner is told to come to you 
periodically for Preventive Service. 
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NEW woven | 
36-page data == 
manual gives 


money-saving Soe 


= 
hints on 






..- degreasing repair parts 
with hot or cold solutions. 


-»- quickly removing oil, grease 
from chassis, running gear. 


..- reconditioning radiators, 
clogged cooling systems. 


..- washing automobile and 
truck bodies thoroughly, 
safely. 


... conserving tires by keeping 
floors grease-free. 


And many other jobs where performance- 
proved Oakite cleaning can SAVE you time, 
effort, money. Write for your FREE copy today! 


OAKITE PRODUCTS, INC. 
40G Thames St., New York 


Representatives in all 
Principal Cities of the U. S. and Canada 
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Rimac Flexstone cuts 
like an abrasive stone 
— but you can bend, 
twist it. Won't break! 
Thin, non-brittle. 
Sharpest abrasives are 
pressed into flexible 
core. Easily fits tight 
places—smooths hard- 
est tungsten of plati- 
num iridium points. No short circuit. Send for 
new Rimac Tool catalog. 


RINCK - McILWAINE, Inc. 


16 HUDSON ST., NEW YORK, N. Y. 


RIMAC TOOLS 
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DON’T JUNK OLD 
ARMATURES! 


TRUCUT Armature 
Lathe & Undercutter 


REPAIR starter and generator armatures, instead of 
exchanging them. TRUCUT equipment will keep your 
shop busy on this profitable work. 

The TRUCUT Armature Lathe & Undercutter comes to 
yeu comiete with Mica Undercutter, Centering Chucks— 
no extras to buy. See your Jobber—or write 


FRANK N. WOOD CO. 
Dept. 10-15, Wauwatosa, Wis. 
Also TRUCUT Mica Undercutter, Talistook Rest and 
General Purpose Press. 
Pac. Coast Address—i340 8. Flower St., Los Angeles, Cal. 


Dealer mailing piece and folder on war 
time battery service. Offers ten point 
service plan that keeps battery in good 
condition under present lower mileage 
driving conditions. Profit booster. 612 


New edition of blue print reading book 
(second edition) simple blue print read- 
ing with special reference to welding, 
146 pages, 5% x 8% inches, 96 drawings, 
semi-flexible cover of simulated leather, 
concisely written in simple practical 


language. Sells for 50 cents each. 613 


OXYGEN js vito/-. 





DONT WASTE IT 

Poster for shops, no 
advertising, light 
weight paper stock 
permits easy mount- 
ing anywhere in 
shop, sent postpaid 
any quantity. 614 
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Molten sea baths title of new 72 page 
illustrated manual published by electro- 
chemicals department, describes case 
hardening of ferrous metals, use of 
cyanide baths as reheat media for high 
carbon and oil hardening alloy steels. 615 


Engine bearing service manual which ex- 
plains how to diagnose and correst engine 
troubles caused by worn or cracked bear- 
ings, written for the instruction and 
guidance of servicemen who work with 
automotive engines and engine bearings, 
83 pages filled with drawings, graphs 
and photographs in color. 616 





New lathe catalogue describing entire 
line of engine, toolroom and_ turret 
lathes. Specifications are tabulated to 
facilitate the selection of the lathe 
required for any application. 617 


Fundamentals of storage battery con- 
struction and operation, comprehensive 
manual on all phases of automotive stor- 
age battery. Available on request. 618 


Concise technical bulletin, describing 
the three fundamental steps necessary in 
airplane engine cleaning and paint strip- 
ping at major over-haul time. Copy of 
this bulletin sent free on request. 619 


“ve never seen @ guy try so 
hard to get out of the draft.” 








Preheat chart to hang on wall which 
covers correct preheat temperatures and 
other pertinent data for 79 principal 
ferrous and non-ferrous alloys most com- 
monly used in industry, sent to any firm 
making request while supply lasts. 620 


New wrench handy guide. Lists socket, 
box-type, open end and torque indicating 
wrenches, describes uses and extra utility 
which mechanics can obtain. Prices 621 


Booklet on rubber care, pocket manual 
size on how to get longer life from 
mechanical rubber goods to use as a 
check list against servicing practices. 622 


Inventory control system being supplied 
to jobbers, has forms already printed and 
arranged for all popular engineered ring 
set, factory type sets, tractor sets and 
open stock rings by types and sizes. 623 


x BUY x 
BONDS 


Invest in your 


Future! 


CAR DEALERS 


Write for full details on how 
Amalie Helps You Sell More 
Oil and Lubricants 


Silt. 


PENNSYLVANIA 
MOTOR OIL 


DAUGHERTY REFINERY 
Division of 
L. SONNEBORN SONS, INC. 
88 LEXINGTON AVE. NEW YORK CITY 
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FOR 22 YEARS 


Manufacturers of 
Electric Motors 
Electric Motor Grinders 
Battery Chargers 
Fast Battery Chargers 
Battery Testers 


a a 
BALDOR ELECTRIC COMPANY 


4320 Duncan Ave., St. Louis, Mo. 
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Use Letter Patterns and get a professional 
looking job quickly and easily. Just trace 
with pencil, fill in color. Many sizes and 
styles. Write for free sample. 
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FAST 


way to remove dirt, oil, 
grease from your floors! 


Rae. ‘SS 





Look at your floors! Are they clean, non- 


slippery? Fast-working Oakite Penetrant can 


fire or explosion. Proper solution, 
brushed in lightly, removes oil, 
grease, dirt and grime quickly, 
easily. Thorough rinsing leaves 
floors clean, quick-drying, SAFE 
to walk on. Illustrated 36-page 
manual gives complete details. 
Your copy is FREE! Write today. 


OAKITE PRODUCTS, INC. 
40G Thames S¢t., New York 


Representatives in all 
Principal Cities of the U. S. and Canada 
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Cleaned the PERMAG W 
PERMAG No. 282 Hot Vat Compound was te 
free these motor blocks from carbon-burned oil, heavy 
gummy orease and dirt, for the mechanics to complete 
reconditioning. 
PERMAG No. 282 Compound Is quick, efficient, 
GUARANTEED—widely used for cleaning motor parts. 
Send for information describing the PERMAG Process. 


MAGNUSON PRODUCTS CORPORATION 


Mfrs. Specialized Scientific Cleaning Compounds 


Main Office 50 Court St., BROOKLYN, N. Y. 
In Canada: CANADIAN PERMAG PRODUCTS, Ltd., 


Montreal — Toronto 
INQUIRY 711 
INQUIRY 712 


OF TIRE CONSERVATION 
1S WHEEL ALINEMENT AND BALANCING 


Most important tire saving procedure outlined in the 
O. D.T. is wheel alining! All other precautions are 
wasted unless...wheels are alined and balanced! In 

military transport ...in motor truck and bus trans- 
port. ..in civilian automobile operation... 
Whee! Aliners and Balancers piay a vitally 
important part in conserving America’s 


ise Bear Mfg. Co., Rock Isiand, lil. 
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OU HAVE the important responsibility these days 

of keeping your customers’ cars on the road. When 
you do this job sincerely and well, you hold customers 
— because they are genuinely satisfied. 

No matter how sincere your men are, however, they 
must be trained to track down the real cause of cus- 
tomer complaints. The scene at the right is an exam- 
ple. That’s the way a Socony-Vacuum man can 
train your men to work. Naturally, an important re- 
sult can be increased lubrication and service sales. 


Sell Genuine 
Custome 
Satisfactio 


JUST REPAIRING “EFFECTS” IS NOT 
ENOUGH. YOU MUST FIND THE REAL CAUSE! 


EVERYBODY'S TELLING YOU 


Your Lubrication and Service Sales Must Increase during 1942 


WE'LL HELP YOU DO IT: 











... AND, MR. SMITH, 
WHEEL BEARING PACKING 
IS IMPORTANT, TOO! 
TOO MUCH GREASE 
OR IMPROPERLY FITTED 
SEALS MAY RUIN 
THE BRAKE BLOCKS AND 
CAUSE BRAKES TO GRAB. 
WE WATCH EVERY POINT. 
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Facts on Modern Service Methods 


FREE TRAINING COURSE—Everyone in your or- 

ganization is trained in Modern Service Methods. 
This sales-coaching program is conducted by trained 
Socony-Vacuum specialists right at your shop. 


YOUR MARKET CAREFULLY SURVEYED to calcu- 
late the future growth of your business... to give 
you a sound basis on which to plan improvements. 


YOUR PRESENTLAYOUT IS STUDIED—Wesuggest 

possible improvements in equipment and in the 
arrangement of your establishment. We recommend the 
type and size lubritorium you need for top efficiency. 


SALES PROMOTION—We offer you hard-hitting 
sales promotion pieces to push your service spe- 
cials...to bring new customers into your place. 


No one can give you increased lubrication and service 
profits. Just “backdrops” and “post cards” won’t do the 
job you want done. But Socony-Vacuum is ready to help 
you doit... by bringing you the most valuable special- 
ized help ever offered to car dealers. Write for complete 
details today. 
Socony-VACuUM Oi Co., INC., and A fiiliates— 

Magnolia Petroleum Co., General Petroleum Corp. of Calif. 


WRITE TO CAR DEALER DIVISION=—SOCONY-VACUUM OIL CO., INC., 26 BROADWAY, N. Y. C., FOR FACTS ON 


SOCONY-VACUUM’S 


MODERN SERVICE METHODS 
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